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Financial Statement as of December 31, 1930 


| ASSETS | LIABILITIES | 


















Investments (Market Value) .....+ ss $7,352,183.00 Workmen’s Compensation and Liability 

- , Real E sengneas Rees ROOK TINE 5.4 64 OOH $2,441,317.45 
Mortgage Li mi Eotmte « ce ce 0,000.0 

Pe ee Te Reserve for Losses and Claims other than 
Se 4.5 « ee ee See oo8 68 6 we 135,176.24 Workmen’s Compensation and Liability 228,705.94 
a 68,199.63 | Unearned Premium Reserve ......- 824,511.78 
a —_ | Reserve for Taxes, Reinsurance, etc. .. . 220,000.00 

(less commissions) 

Voluntary Catastrophe Reserve . . . . « « 500,000.00 
Reinsurance Recoverable. . . «6 «2 22,859.62 Capital Sock ....0cccccs . « «  1,000,000.00 
Accrued Interest. « ec cccceeesecen 56,742.63 Surplus Seetceueoeaaoneoeo ee 6 6 0 @ 2,530,625.95 





$7,745,161.12 $7,745,161.12 
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This Week: 


@ A monthly calendar for the guidance of 
fire and casualty agents during March. 
Sprinkler leakage is featured for fire in- 
surance agents and the symposium includes 
sample advertising and a model sales 
letter. 

* * * 


@ Public liability insurance is described 

for the casualty educational section. Casu- 

alty men will also be interested in the list 

of new and retired companies on page 35. 
* * * 


@ Many interesting reports of life insur- 
ance company reports appear in the life 
news pages. 


Next Week: 


@ “Foiled Again!” The villain has been 
paid to the last penny and the homestead 
is saved—Strike up the band! How life 
insurance takes the place of the old- 
fashioned Hero in paying off the mortgage. 


* * . 


@ In stressing Mortgage Redemption In- 
surance next week two sales articles writ- 
ten by well known authorities will be 
published. Also a day by day calendar 
for life agents; a sales letter planned for 
Vortgage Redemption prospects, and an 
advertising article on the same subject. 


. * * 


| Legislators are favoring insurance with 
a fair share of attention all over the coun- 
try, but the State of Texas is unusually 
active in this direction. Will H. Mayes 
reviews all such pending legislation and 
estimates the relative strength of the 
various measures. 


* a € 


@ William B. Bailey, nationally known 
economist, writes an article in which he 
makes the startling assertion that three 
billion dollars is about what automobile 
accidents cost the United States last year 
in human and property waste. 
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January Life Insurance 


TS Report of the Association of Life Insurance 
Presidents on new paid for life insurance written by 
its member companies in January shows a net decrease 
from the writings of January, 1930, of 10.7 per cent. At 
first glance this does not appear reassuring or in con- 
sonance with the well established conviction that busi- 
ness conditions are on the up-turn and that a forward 
movement is in operation. Various factors must be con- 
sidered before accepting the results on their face value. 
We must understand that the curve of life insurance 
growth in statistical charts is usually behind the curve 
of other industrial and financial activity. Life insurance 
did not react to depressing influences until at least six 
months after other businesses were at a standstill and 
the two greatest months in life insurance history were 
those of December, 1929, and March, 1930. It is logical 
to assume that in any readjustment necessary to better 
times, life insurance would receive a temporary set-back. 
It must be borne in mind, too, that in January of last 
year more new ordinary insurance was written than in 
any previous January. In studying the results of previ- 
ous and normal years on new life insurance production, 
we find that the writings in January were less than any 
other month of these years with the single exception of 
September. In 1930, however, the writings in January 
surpassed those of four other months and closely ap- 
proximated three others. 

Perhaps the brighest feature of the presidents’ report 
is the fact that group insurance shows an increase of 21.8 
per cent. This form of life insurance more closely fol- 
lows business activity and in consequence was the first 
form of life insurance to show decreases. 

There is no question but that life insurance men are 
thoroughly convinced that well planned solicitation with 
coverages designed for specific needs, will at the present 
time bring results. Those who are alert to this fact will 
individually show good results in February as will com- 
bined life insurance writings of the companies. 
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DEATH cut short the career 
Thomas F. Behan’s of Thomas F. Behan just when 
Demise he had reached his pinnacle. 
Responsible for many of the 
New York department’s accomplishments during his 
forty-four years of service, his friends had hoped that 
in the capacity of superintendent his name, for pos- 
terity’s sake, would be more closely associated with 
his deeds. It is most certain that his administration 
would have justified Governor Roosevelt’s wisdom in 
virtually removing the office from political consid- 
erations and it is to be hoped that the precedent thus 
established will not be lightly put aside. THE Spec- 
TATOR feels a personal loss in the passing of Mr. 
Behan since for many years he acted as legislative 
correspondent for this paper in Albany. 


* * * 


THE trend toward decap- 
Casualty Companies italization in the insurance 
New and Retired business as reflected in the 
list of new and retired fire in- 
surance companies published in last week’s issue of 
THe Spectator is further emphasized by a cor- 
responding compilation for casualty companies which 
appears on page 35 of this issue. The number of 
new casualty carriers of all kinds organized or pro- 
jected in 1930 amounted to 56 in comparison with 
106 new ventures launched in the casualty field in 
1929. 


* * * 


THE income tax provisions of 
the United States Government 
y of as they relate to the income 
Policyholders from life insurance policies are 
rather complicated. Because of this, it is undoubt- 
edly true that the vast majority of people making re- 
turns experience considerable difficulty in properly 
making out their report as to taxable income on 
monies received from a life insurance company. 
When life insurance companies, under specific com- 
pulsion from the Federal Bureau, report for purposes 
of checking, individual incomes subject to tax, it 
seems desirable that they should, as a matter of cour- 
tesy, advise the policyholder of the amount of income 
so reported and possibly save him from later embar- 
rassment. Thus, the law requires that any person 
who surrenders his policy for cash or has an endow- 


Income Tax 


ment matured shall report and pay a tax on the 
amount thus received that is in excess of the total 
premiums actually paid during the life of the policy. 


Editorial 





With the Editors 





This provision is most frequently overlooked by the 
taxpayer and when the returns are subsequently 
checked by the Bureau with life insurance company 
reports, it causes these policyholders annoyance and 
trouble in addition to casting a shadow on their in- 
tegrity and the accuracy of the entire return. It 
would seem that life insurance companies could well 
serve such policyholders by advising them at the 
time the policy was surrendered for cash or matured 
as an endowment, the amount of the income taxable 
and to be reported, as well as again calling attention 
to the item at the time when they so report to the 
Government. That would be a matter of service at 
a cost which is not prohibitive. 


* * * 


WE suspect it is the same type 
of person who enjoys nothing 
better than an autobiography 


Thomas A. 


Buckner 
of a great man in which all 


sorts of petty meannesses or more serious defects of 
character and actions are attributed to the subject 
who likes to ejaculate a sarcastic “Yeah?” when an 
old saw such as “Every American boy has a chance 
to become president of the United States” is heard. 
They also are apt to insinuate that only men with 
wealthy parents or connections or a pull denied the 
average person will get very far in business. 

The fact that Thomas A. Buckner is soon to be- 
come the president of the New York Life Insurance 
Company is but one of many concrete evidences that 
this country not only was but still is the field of glori- 
ous opportunity for the boy who has ability and a 
determination to succeed. Mr. Buckner began his 
career with the New York Life Insurance Company 
some fifty years ago at the age of fourteen years. 
Whether he or any one else at that time suspected 
that he would eventually become president of the 
company which was to become one of the great finan- 
cial institutions of the world we do not know. But 
while still a young man he showed himself an organ- 
izer and leader of unusual ability, a hard worker and 
an inspiration to others to give the best they had. 

Who will be the president of the New York Liie 
fifty years from now we do not pretend to predict, 
but we feel confident it will be some youth or young 
man who at the present time, perhaps as an office 
boy, is showing very similar characteristics about his 
work that put Mr. Buckner and many other heads of 
our great companies in the positions they hold today. 
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IKE nearly all New Yorkers, I was 
[raised in a rural district of an- 
ther State and in a county whose 
vock-ribbed hills heard no other lan 
guage than English as she is spoke 
in that section. My first visit to the 
city was, of course, a never-to-be-for- 
gotten experience and of all the won- 
ders of that trip none matched the 
conversation I heard at the corner ice 
cream store where two Greeks argued 
problems of business in their native 
tongue. I  suspicioned that it all 
«mounted to some form of city joshing 
for my own personal confusion. 
e: 6.8 
ATER I learned that there is a lot 
| P= waste sound-wave motion in 
foreign languages, many of them re- 
quiring long, rattling sentences to con- 
vey the same meaning expressed by a 
properly inflected American “Yeah?” 
Still I find anything foreign vastly in- 
triguing and am invariably surprised 
to find the ideas of, say, Calcutta, 
soundly applicable to life in Gilmer 
County, Ga. For example, in the first 
issue of the Insurance World, a Hindu 
life insurance publication, a native 
woman author writes advice to the in- 
hibited sisterhood of her country on 
the value of life insurance, an article 
which might well have emanated from 
the headquarters of America’s well or- 
ganized women’s clubs. 
* ok * 


HIS article, written by Mrs. Taru- 

lata Sen, B. A., entitled “Insurance 
from a Woman’s Point of View,” urges 
the women of India to first insist upon 
life insurance as their rightful protec- 
tion, and, secondly, that as many as 
can adopt it as a business career. As 
Mrs. Son expresses it, “It would open 
up a new career for those of our sisters 
who have got to stand on their own 
legs and also help to educate our wo- 
men folk about insurance.” 

* ~ * 


OINTING out the manifold virtues 

of insurance, the author cites the 
case of a Bengal Rajah who managed 
always to live beyond his means, but 
who paid his insurance premiums reg- 
larly, looking upon them “consciously 
or unconsciously as an indispensable 
harge just like government revenue.” 
After the Rajah’s death, the writer 
says, “The large sums in lacs that came 
to the estate from insurance made a 
financially impossible position unspeak- 
ably easy and the sons not only paid 
their heavy probate duty, the sradh 
and the sister’s marriage expenses 
without borrowing, but could repay 
some of the pressing creditors.” <A 
nice break for some of the creditors. 
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AMUEL PEPYS and Henri Fred- 
eric Amiel are two persons I have 
heard of who kept diaries. So does 
Frederick E. Norton, an editor of the 
Hartford Courant, and though he 
should not be called, yet, either “‘aged” 
or “veteran” newspaper man, he has 
been doing it for a great many years. 
So, too, does Franklin P. Adams of the 
New York World, and he fills up his 
Saturday column each week from its 
pages, which seems to me a great idea 
if one can get away with it. 
NTIL now I have never kept a 
diary for consecutive stretches of 
time that lasted more than two or 
three days, but with THE SPECTATOR 
on the press and the next issue a week 
in the future, it has occurred to me 
that I might keep a diary for the next 
six days and astonish and delight the 
composing room by having a column all 
ready on the morning of publication. 


S° I shall begin with Wednesday, 
February 11, 1931. Nothing much 
happened today. Tomorrow will be 
Lincoln’s birthday whether Edgar Lee 
Masters likes it or not, and the office 
will be closed. 
* *~ * 
HURSDAY, February 12, 1931— 
Lincoln’s birthday and the office is 
closed in fitting celebration. 
* ok ~ 
RIDAY, February 13, 1931—Yes- 
terday was Lincoln’s birthday and 
the office was closed all day. It will be 
closed tomorrow afternoon. 
Sw. 2 
ATURDAY, February 14, 1931— 
S Half holiday as usual today. To- 
morrow being Sunday, the office will 
be closed. No birthday necessary. 
UNDAY, February 15, 1931—Office 
S closed as usual today. A week 
from today will be Washington’s birth- 
day, which will be properly celebrated 


by closing the office Monday week. 
* * * 


NDAY, February 16, and Tues- 
Miss. February 17, 1931—Office 
open both of these days, as they appar- 
ently are nobody’s birthdays who 
count. The next important birthday 
after Washington’s that I recall is 
September 8. I gravely doubt that it 
will be appropriately observed by the 


closing of the office. 
* * x 


EDNESDAY, February 18, 1931 

—And here ’tis Wednesday and 
again nobody’s birthday. The office is 
open. 


F Use and Occupancy insurance it 
QO may almost be said, “Name it and 
you can have it.” One morning we 
awoke to discover that it had become 
“Business Interruption Indemnity,” and 
just when we’d rehearsed that phrase 
sufficiently so that we could articulate 
it without tieing our tongue, along 
came Laurence E. Falls, vice-president 
of the American of Newark, and chris- 
tened it “Net Earnings Insurance,” 
and offered sound reasons why it should 
be so termed. Now we have W. S. 
Foster of the North American, another 
unquestioned authority, electing to call 
it “Prospective Earnings Insurance,” 
and very good reasons he has for his 
choice, too. To top it all off, we under- 
stand the British call it a “Profits Pol- 
icy.” Seriously, this plethora of names 
is confusing to agents as well as insur- 
ance journalists. Let’s nail one title to 
it and let it go at that. Personally, the 
“U & O” that was good enough for my 
grandfather is good enough for me. 

es = 

N the current issue of the National 

Union’s house organ, which is cele- 
brating the company’s thirtieth anni- 
versary, Guy E. Beardsley, now vice- 
president of the Aetna Insurance Co., 
writes of the days in 1902 when he 
traveled the Pennsylvania field for the 
National Union. Mr. Beardsley cov- 
ered the territory by trolley car and 
on foot “seeking to appoint agents 
wherever business could be secured.” 
“Of course the company was brand 
new,” he writes, “its statement fig- 
ures comparatively small, and I had 
to convince agents of the desira- 
bility of representing it because of the 
great prestige of the board of direc- 
tors. Believe me, I had their names 
down cold, each with his financial setup 
and the glowing possibilities of an 
agent representing a company with so 
strong a local influence.” 

It’s still being done today in the 
same old way, only every representative 
of a new company cannot name, as Mr. 
Beardsley could, such impressive finan- 
ciers as Andrew W. Mellon and Henry 
C. Frick. 

. * x * 

HE following answers were given 

to an examination question (Insur- 
ance Club of Pittsburgh) which asked 
“What is Underwriting Profit?’: 

A. Underwriting profit is commis- 
sion paid for underwriting. 

B. Five per cent of earned premiums 
is set aside and classed as underwriting 
profit. 

And yet some people obiect to quali- 
fication of agents! 

















Public Liability Insurance Forms 
The Truth of the Old Phrase “A Man 


Is His Brother's Keeper” Is Seen in 
the Variety of the Insured Hazards 


HE consideration of public liabil- 
T ity is an old one. As early as 
1500 B. C., the ancient Hebrew 
law read, “if a man’s ox gores either 
his servant or a stranger he must pay 
various compensations to the injured, 
if he survives, or to his relatives in the 
event of the injury being followed by 
death.” 
Civilization and progress have quite 
accompanied by new 
Autos, busses, 


naturally been 
publie liability hazards. 
cars, trains, aeroplanes, eleva- 
tors—all have specific responsibilities 
for the safety of the public. But the 
number of hazards which can 
now be covered by insurance and 
which, for a lack of a better name, are 
classified under the inadequate term of 


street 


great 


“miscellaneous public liability,” are 
those we wish to consider here. 
The coverage is a form of third 


party insurance, but does not embrace 
all third party insurance. Obviously, 
it would seem to include all forms of 
insurance which indemnify the assured 
against loss or expenses which grow 
out of his legal liability for injurie. 
caused by himself or his agents to the 
persons or the property of members of 


the public. However, its provisions are 
limited in many important phases. 
These limitations do not draw away 


from the importance of the coverage. 
They exclude only such special hazards 
which unique as to require 
special insurance. 

For instance, 
liability insurance does not cover loss 


are so 


miscellaneous public 
or expense arising because of injuries 
to the employees of the insured. Work- 
men’s compensation insurance has al- 
ready taken care of that hazard. How- 
ever, certain companies under a special 
policy sometimes called, “the home 
owner’s policy,” do include this risk. 

Automobile, steam and fily- 
wheel, or aviation public liability are 
not covered. Nor is the liability of 
the insured for damages to the prop- 
erty of others underwritten. This 
risk is often covered either by endorse- 
ment or by a companion policy. 


boiler 


The hazards of public liability vary 
widely in different directions. 
They depend on, first, the occupational 
characteristics, and second, upon 
whether the liability covered is direct 
or indirect. 


two 


Educational 





=_—*-* 
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ne at ee 


Owners, landlords and tenants have plenty of liability on their hands here 


C. A. Kulp, in his book “Casualty 
Insurance,” lists certain hazards, each 
one of which is covered by a_ public 
liability insurance policy. 


\. Manufacturers Public Liability. 
The insurance covers the responsibil- 
ity of the insured for his own acts and 
for those of his agents, including all in- 
juries caused on his premises by his 
machines, (except elevators), animals, 
vehicles and sidewalks. An idea of the 
risk involved under this policy can be 
gained from a brief listing of the per- 
sons who are public to such an assured 
and who are in and about the premises 
daily. These are: Job seekers, repre- 
sentatives of the government such as 
policemen, inspectors, and others; sales- 
men and collectors, delivery men; vis- 
itors and sightseers; employees of con- 
tractors working on the premises; chil- 
dren; trespassers and passers-by. 

B. Contractors public liability. This 
liability is practically made up of the 
same hazards as manufacturers public 
liability, but excludes liability for teams 
and elevators. 

C. Owners’, landlords’ and tenants’ 
public liability. This policy is issued to 
the owners or lessees of mercantile 
premises, office buildings, hotels, res- 
taurants, schools, hospitals, churches, 
clubs, amusement enterprises and sim- 
ilar risks. The elevator hazard may or 
may not be included. 

D. Elevator Liability. An attractive 
feature of this policy is the inspection 


service which accompanies it. The haz- 
ard of falling elevators or injuries to 
passengers is obvious. 

E. Teams Liability. This coverage is 
issued to all who own horse-drawn 
teams, bicycles, push carts, or saddle 
horses. Coal, milk, ice, and produce 
dealers still depend largely on the horse 
drawn team. It does not include nrod- 
uct liability. 

F. Theater public liability. The lia- 
bility hazard connected with this busi- 
ness ranges all the way from injuries 
caused by articles thrown or dropped 
from balcony seats to catastrophies due 
to fire or faulty construction. 

G. Product liability. This is issued to 
manufacturers, retailers and distribu- 
tors of commodities to cover legal lia- 
bility arising from the consumption, 
handling or use of the commodities 
away from the premises of the insured. 

H. Sports liability. This is issued to 
cover legal liability as the result of an 
accident caused by the practise of or 
participation in a game of golf, base- 
ball, football, hockey, polo, or any other 
athletic sport. 

I. Professional public liability insur- 
ance. This insurance is issued to prac- 
tising physicians or dentists to cover li- 
ability for any malpractise, error 01 
mistake committed or supposed to have 
been committed by the insured in the 
practise of his profession. His assist- 
ants are also covered while acting un- 
der the insured’s instructions. 


(Concluded on page 15) 
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Selling Tips On Sprinkler Leakage 


There Are A Few Technical Facts To Master 






Before You Solicit This Coverage; Line Up 
Your Prospects First and Their Rating Data 


ONG before the Wickershambles we 
were all tired of jokes about gen- 
tlemen who earned round shoulders 

from seeking cellars. But the cellar- 
snooping with which this article is con- 
cerned is assuredly no joke. It is a 
matter, moreover, of concern to agents 
of insurance companies rather than 
agents of the Prohibition Bureau. And 
it is a matter of importance to your 
premium income. 


Risks Specifically Rated 


Let every one of you spend an hour 
a day for three months searching cel- 
lars for sprinkler leakage prospects! 
Perhaps you'll see a labyrinth of un- 
decorative pipes, perhaps just the little 
doohickies interrupting the ceiling’s vast 
expanse here and there—which are the 
signs, believe it or not, of an automatic 
sprinkler leakage system. In either 
case, dig deep in your fund of knowl- 
edge for the name of the man who 
owns the building. If you know him 
and whether or not he carries this pro- 
tection, well and good; one question is 
answered. If you don’t know him here’s 
a good reason for making his acquain- 
tance. But first look around and see 
what goes on in the building—is it a 
factory, a store, a warehouse, an office 
building? Next get from your company 
or from the Sprinkler Leakage Con- 
ference which serves your territory, a 
rate card. From it you'll learn that 
each location is specifically rated under 
a schedule which takes into considera- 
tion the physical condition of the build- 
ing. Then you'll uncover the fact that 
the various degrees of susceptibility of 
the contents to damage by water are 
classified from one to eight. There are 
two rates: flat and 25 per cent coinsur- 
ance. 

Your next step is toward your pros- 
pect’s door. After introducing yourself 
with all due ceremony, proceed in some 
such manner as this: 


“Mr. Prospect, as a fire insurance 
man, I admire your forethought in 
having a sprinkler system installed in 
your building. You save a considerable 
amount of money each year on your 
fire insurance premiums by doing this. 
But the sprinkler system in your build- 
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ing presents another hazard against 
which you should be protected. 

“T think it’s a fair supposition that a 
considerable amount of damage to your 
building and its contents would result 
from a leak in your sprinkler system.” 

From here on, you must talk about 
his building in his ianguage. If it’s an 
office building, rugs, furniture and of- 
fice equipment seldom react favorably 
to flood; nor do records, manuscripts, 
drawings, patterns—but don’t forget 
that these last must be covered by a 
separate and special item in the policy. 
If the building contains a manufactur- 
ing plant he probably has large quan- 
tities of non-waterproof stock stored 
hither and yon and it isn’t likely that 
the contents of his sprinkler tanks 
would materially increase the efficiency 
of his machinery. The floors and walls 
of factories are often subject to con- 
siderable vibration; this is one of the 
major causes, direct or indirect, of in- 
advertent sprinkler leaks. Since that 
famous Wall Street celebration in Oc- 
tober, 1929, owners of buildings no 
longer have new equipment installed 
every year just for the sport of having 
workmen about. Consequently, corro- 
sion and deterioration present a mon- 
ster question mark—despite manufac- 
turers’ claims the best laid pipes of 
man don’t always last as long as the 
particular ones the pipe makers de- 
light in telling about in their advertis- 
ing. If you do business in one of those 
miserable sections of the U. S. A. 
which are subject to zero weather, 
there’s always the possibility that the 
firemen will be too economical some 
cold night. Lives there, in the north, 
a man so lucky that he has never paid 
outrageous bills from plumber and 
plasterer for repairing havoc wrought 

by frozen pipes? Conjure up this pic- 
ture in your prospect’s mind. But re- 
member the standard policy doesn’t 
cover damage to the sprinkler system 
itself; such coverage is a separate and 
extra item. 

Does your prospect know at what 


_@egree his sprinklers spring into ac- 


tion? It may be an interesting point. 
For if you live in those equally miser- 
able states where the thermometer oc- 
casionally surmounts a hundred there 


may be @ hazard in high temperature. 
Perhaps one or several rooms in the 
plants get too hot now and then, for 
even the unobtrusive dignity of a 
sprinkler. 

As a well informed fire insurance 
agent who has studied building con- 
struction, at least superficially, you 
know what types of buildings are likely 
to settle. If your prospect is cursed by 
such a one, the best of sprinklers may 
not stand the strain. Does your pros- 
pect manufacture large equipment or 
a bulky product or for any reason do 
husky gentlemen jockey big boxes or 
crates or whatnot about the building? 
A little slip or a strong man too strong 
might easily break a pipe or snap off 
one of the previously mentioned doo- 
hickies. 


Sprinkler’s “Discharge” 


In New York the most sprinklered 
infested area is, I think, the cloak and 
suit district along Seventh Avenue, 
south of Forty-second Street. These 
hardheaded business men, with their 
stocks of fabrics and furs, take no 
chances with fire. Moreover, being 
hardheaded, they like to save money on 
fire insurance premiums. But how 
would they fare if their sprinklers 
leaked? (That word “leak,” by the 
way, is weak. Try “discharge” on your 
prospects. It’s equally accurate and 
sounds far more dangerous.) Let this, 
then, be a tip for you: anyone who 
manufactures out of whole cloth is a 
prospect par excellence. And so are 
manufacturers of chemical or pharma- 
ceutical products, paper or printing or 
paper products—and a raft of others. 

Just one more suggestion: more and 
more manufacturers are availing them- 
selves of air conditioning equipment to 
insure a much-needed absence of mois- 
ture which harms their products or 
slows down their processes. Under such 
circumstances, what comeback has he 
when you suggest sprinkler leakage in- 
surance? But, of course, I can’t vouch 
for your companies’ attitudes toward 
such risks. If you have one in mind, 
however, it can certainly do no harm 
to ask. They say, yes, sometimes, you 
know 
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An Insuranee Salesman’s 
A Day by Day Chart Plotted for the 








Resolve this day 

to make your pre- 

miums for March, 
1931, exceed those for 
March, 1930. Go to 
your books and ex- 
amine last year’s fig- 
ures, obtaining, if pos- 
sible, the day-by-day 
production record, and 
set it up in chart form. 


If you have a large 

office with solicitors, 

announce a contest 
in the drive to surpass 
March, 1930, results. 
If you’re running a 
one-man agency, lay 
plans to beat the sales- 
man you were a year 
ago. 


Perhaps you didn’t 

write a  dollar’s 

worth of sprinkler 
leakage a year ago. 
Check up on. every 
manufacturer, mer- 
chant and _ business 
block owner who has 
automatic sprinklers, 
and mail him the let- 
ter appearing else- 
where in this issue. 





Prepare your news- 

paper advertising 

copy today, featur- 
ing sprinkler leakage 
insurance along. the 
lines suggested in this 
issue. Take it down to 
the plant yourself and 
have a chat with the 
editor. 


6 Get right out on the 
street today solicit- 

ing sprinkler leak- 
age. Well organized by 
now, you ought to get 
your campaign under 
way. After today it 
will carry along with 
your regular business 
routine. 





Don’t kill that half 

day; you’re fighting 

against odds_ this 
year! Check up on all 
your renewals that are 
due this month and 
map out an itinerary 
of calls on them ac- 
cording to their geo- 
graphical location. 








Forget that Blue 

Monday _ tradition. 

You have a renewal 
schedule all arranged; 
now go through with 
it. Make it a nine till 
five day and don’t cool 
your heels waiting for 
someone who is trying 
to break records him- 


self. 


1 If you are hit- 
ting your stride 


now, don’t break 
it. You had a good day 
yesterday and for that 
very reason there is 
another full day of re- 
newal business ahead 
of you. Go out and 
clean it off the books. 


1 How does your 
1931 record 
stand up in com- 
parison with last year? 
Each day’s business for 
this month should be 
marked in red under 
the volume for this day 
in March, 1930. But 
not “in the red,” figur- 
atively speaking. 


1 Are your collec- 
tions worrying 
you? Check up 
on some of those delin- 
quent accounts. Per- 
sonal calls are most 
effective if you can 
handle them skilfully. 
If it’s a special letter 
you want composed, 
call on us for help. 








1 If you pushed 


use and  occu- 

pancy insurance 
last month, according 
to the calendar’s sug- 
gestions, there were 
probably a half dozen 
cases left in the luke 
warm class. Give them 
a whirl today. 





1 Here’s a half 
day in the mid- 
dle of the 
month. Devote it to 
office administration. 
Clean up your company 
correspondence. See 
ihat your prospect files 
are up to date. They 
are your reservoir for 
the future. 











1 Entering on the 
second half of 
your 1930 vs. 
1931 contest, are you 
sure you’ve picked up 
every scrap of sprink- 
ler leakage business 
that’s possible? Make 
one more effort along 
this line. 
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Calendar for Mareh 
Guidance of Fire and Casualty Agents 





tensive drive on 

public liability 
insurance is feasible. 
Read over the P. L. 
data in recent issues of 
THE SPECTATOR 
and whatever company 
literature on it you’ve 
filed. 


1 Perhaps an in- 





1 If you’ve decid- 
ed to push pub- 
lic liability, get 
up your. advertising 
and your sales letters. 
Remember that the se- 
cret of any campaign, 
however small, is co- 
ordination. 





1 On your way to 
solicit prospects, 


drop into the lo- 
cal newspaper office 
with your advertising 
copy. Ten to one you 
can pick up a news 
story that illustrates 
the need of public lia- 
bility coverage. 





2) Make this a red 
letter produc- 

tion day. Pick 
out a list of six of your 
best prospects and go 
after them hard. Skim 
the cream for once to 
see what kind of a 
day’s record you can 
make. 





Y . Going away this 

week-end? All 

right, close up 

shop. But make four 

calls en route from of- 

fice to home just to see 
what luck you’ll have. 





y Spring has been 
ushered in offi- 


cially. Sweep the 
cobwebs out of your 
window. Some of these 
company advertising 
managers have corking 
suggestions for dis- 
play. Try one in ear- 
nest. 





24 No real holidays 
in this month; 


and it’s just as 
well, too. Here’s a good 
day for cold canvass 
on all lines. A man 
can’t afford to leave a 
stone unturned in this 
kind of competition. 





2? Oops! Here ’tis 
Wednesday, as 


the colored con- 
vict said. Looking down 
the home stretch of 
that March vs. March 
race. If you’re behind, 
pull up neck and neck. 
If you’re ahead, put it 
on ice. 


2 THE SPECTA- 
TOR comes to- 
day. We made 
a bet with a man once 
that there’s at least 
one sales hint in every 
issue that, if followed, 
will pay for a five 
year’s. subscription. 
Take us up on it. 


Do you use the 
? telephone to the 

best possible ad- 
vantage? Don’t turn 
into a telephone sales- 
man, but ring up a 
dozen prospects you 
were talking with last 
week, just to show 
them you’re in earnest. 


y- Have we helped 
you out some 
this month? 
Well, then, haul out 
our program for April 
and decide on what 
ways you can adapt it 
to your needs. 





















3 Push that ball 
over the line to- 
day. Think of 
eight prospects you 
have an even chance of 
selling. Walk right in 
and say, “I need your 
business today to put 
me ahead of 1930.” 
It’s sound psychology. 





6) Look back on 
your month’s 
work but neither 

gloat nor grumble. If 

you muffed, resolve to 
profit by mistakes. If 
you made the grade, 
why can’t you repeat? 
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Eighty-sixth Annual Statement 


New York Life 


INSURANCE COMPANY 





DARWIN P. KINGSLEY, President 





51 Madison Avenue, Madison Square 
New York, N. Y. 


A Purely Mutual Company 





Incorporated under the Laws of the State of New York 
Founded in 1845 New Home Office Building 


on site of famous old 
Madison Square Garden 





1930 A PROSPEROUS YEAR 


| New insurance paid for in 1930 . . . . . « . . Over $900,800,000 
Insurance owned by policy-holders on December 31 . Over $‘7,600,000,000 | 
Number of policies owned by them. . . . . . . 2,812,938 | 








1930 PAYMENTS to POLICY-HOLDERS and BENEFICIARIES | 
Paid to living policy-holdes . . . . . .. . . Over $135,000,000 
Paid to Beneficiaries in Death Claims. . . . . . Over $66,000,000 | 
Dividends (included above) . . . . . - + + « Over $70,000,000 


Paid to and on account of policy-holders and beneficiaries 


since organization . . i tah eo hl $3,176,000,000 


SUMMARY OF BALANCE SHEET, DECEMBER 31, 1930 











Amount of the Company’s obligations (liabilities) and the funds held to meet them, 
showing a surplus or general contingency fund of 


$121,012,546.98 














ASSETS LIABILITIES 
. ; ' 34,307,572.19 | Reserves—ample to meet all con- 
je tng . $34, tractual obligations $1,588,057,722.02 
‘irst Mortgage Loans on Farms, 
Homes and Business Property 578,255,940.83 Dividends — payable to  Policy- 

Bonds of the United States, Other holders in 1931 72,541,788.00 
soversness, Se | All other Liabilities 7,455,677.00 | 
roads, etc. 706,752,997.95 Fra ST eee 

Preferred and Guaranteed Stocks 73,662,042.00 | Total Liabilities $1,668,055,187.02 

Policy Loans, Cash and Other Assets 396,089,181.03 | General Contingency Fund 121,012,546.98 

Total Funds for Policy- 
holders’ Protection $1,789,067,734.00 Total ; $1,789,067,734.00 


| 
| 
| 


J 














THE SPECTATOR 
February 19, 1931 














Sales 
Letters 


F you have a 
letter writing 
problem, The 
Spectator offers 
you the services of 
a trained insurance 
sales letter writer. 
Send in your problem 
today. 


with Sprinkler Leakage Insur- 

ance and uses as its attention 
arrestor a thought that enters every 
man’s mind at some time or other as 
he looks at a sprinkler head. “That’s 
a clever little device, but what’s going 
to happen around here if it gets out 
of order some time?” 

With an approach of that kind— 
reflecting, without any shadow of 
doubt, the prospect’s own thoughts at 
some past time or other—you need not 
fear that his attention will wander. 

When making the solicitation it will 

e wise to have records of several cases 


ji HIS week our Sales Letter deals 
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of actual loss to back up your argu- 
ments, covering a variety of causes for 
defection in sprinkler systems. To the 
uninitiated, it is not always quite ap- 
parent why a system of this kind should 
be any more hazardous than the other 
water systems in the building, nor is 
the damage of a spectacular kind that 
is brought generally to the attention of 
the public. 

Records giving not only proof of the 
variety of the causes, but also the ex- 
tent to which damage has been sus- 
tained are accordingly useful. 

Also, since all sprinkler risks are 
rated according to their individual 


ll 





















merits, the subject of costs and the 
securing of the necessary data for ob- 
taining the rate is something to avoid 
until the need for the coverage has 
been thoroughly sold. That done, the 
matter of making up the data for 
rating purposes will not prove any 
obstacle. 

Plenty of Sprinkler Leakage business 
is waiting for development. Many 
prospects can be dug up by reference 
to your own files, while information 
concerning the location of sprinklered 
properties other than those on your 
records should not be hard to obtain. 
It is good business, too. 


Editorial 
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A FULL LINE OF 


Attractive, Up-to-Date Policy Contracts 





tee multiple line of Life, Accident 

and Health, Group and Salary Sav- 
ings Insurance, offered by the Missouri 
State Life gives the Field Representa- 
tive a complete kit of live, up-to-date, 
policy contracts covering every life in- 
surance need. 


The Company writes all standard forms. 
Age limits 0 to 65. Licensed in 41 states, 
the District of Columbia and the terri- 
tory of Hawaii. 


Insurance in force, December 31, 1930, 


$1,249,920,574. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 








Hillsman Taylor, President 


St. Louis 


The Progressive Company 
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Thomas A. Buckner 


Darwin P. Kingsley 





New York Life To Create New 


Executive Post 


Darwin P. Kingsley Slated To Become 
Chairman of the Board While Vice-President 


Thomas A. Buckner Will Become President 


T the March meeting of the board 
of directors of the New York 
Life Insurance Company, in ac- 
cordance with plans announced follow- 
ing last week’s meeting of the board, 
Darwin P. Kingsley, president of the 
company since 1907, will become chair- 
man of the board and Vice-President 
Thomas A. Buckner will become presi- 
dent. The change in the titles of the 
two executive officers will necessitate 
an amendment to the by-laws of the 
company. 

The change in titles will not entail 
any change in any part of the person- 
nel of the executive staff although as 
president Mr. Buckner will be able to 
relieve Mr. Kingsley of some of the de- 
tail in the management of the affairs of 
the company. 

Mr. Kingsley is a native of Vermont, 
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the home state of Calvin Coolidge, who 
serves with him on the board of direc- 
tors of the company. He graduated 
from the University of Vermont and 
was engaged in newspaper work in 
Colorado for a time. He later became 
State Auditor and Superintendent of 
Insurance for Colorado and joined the 
New York Life agency force in Boston 
in 1889. He then became inspector of 
agencies and was promoted to assistant 
manager of agencies in the home office 
in 1892. 

Thomas A. Buckner celebrated his 
fiftieth anniversary with the company 
last year when during the first three 
months of 1930 the agents of the com- 
pany wrote a record volume of business 
in his honor. He joined the company as 
an office boy in a Middle West agency 
at the age of 14 and went through the 


entire range of field training. He came 
to the home office 33 years ago and be- 
came a vice-president in 1903. 

Following the February meeting of 
the board the following formal state- 
ment concerning the change was issued 
from the home office: 

Under the by-laws of this company 
the president exercises general super- 
vision and direction of the affairs and 
business of the company and is ex- 
officio a member of all its committees. 

During the administration of Presi- 
dent Darwin P. Kingsley the company 
has enjoyed remarkable prosperity and 
growth. Along with this growth the 
duties and responsibilities of the presi- 
dent have correspondingly increased 
and to such an extent that it now seems 
desirable to relieve President Kingsley 

(Concluded on page 18) 
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DIAMOND JUBILEE YEAR 


1871 - 1931 





SIXTY YEARS OF PROGRESS 





STATEMENT FOR 1930 ' 


NEW ASSURANCES 
PAID FOR (net)- $705,678,000 


ASSURANCES IN 


FORCE (net) - $2,863,701,000 


TOTAL INCOME 
(net) - + «* $186,662,000 


PAYMENTS TO POLICYHOLDERS 
AND BENEFICIARIES 
IN 1930 - $81,274,000 


PAYMENTS TO POLICYHOLDERS 
AND BENEFICIARIES SINCE 
ORGANIZATION $500,949,000 


TOTAL LIABILITIES $552,201,000 
(including paid up Capital Stock) 


SURPLUS AND CONTINGENCY 
RESERVE - - $36,532,000 


ASSETS, AT DECEMBER 


31st, 1930 + + $588,733,000 F 





NOTES FROM DIRECTORS’ 
REPORT 


In a year in which all classes of business have 
encountered many difficulties, the Company has 
made gratifying progress. New policies paid for 
show an increase of $51,227,652.32, both the 
ordinary and group departments making sub- 
stantial gains. 

Total assurances in force show an increase of 
$462,464,542.58. This gain represents a very 
high rate of persistency. indicating the high value 
placed by our policyholders on their contracts 
with the Company in a period of extreme financial 
pressure. 

The number of policies and group assurance 
certificates outstanding passed the million mark 
during the year. 

The total net income shows an increase of 
$13,804,544.54. 

The total payments to policyholders and bene- 
ficiaries since organization . . . equal the total 
assurances in force in the Company’s fiftieth year 
(ten years ago). 

The mortality among our policyholders has 
been highly favourable. 

The rate of interest earned on the mean invested 
assets was 6.44 per cent. 

Profits paid to policyholders during the year 
amounted to $25,641,231.04. 

In a year of almost unprecedented business de- 
pression the outstanding quality of the invest- 
ments has been strikingly shown. The actual 
cash dividends received on the total common 
stocks held by the Company were $969,103.84 
in excess of the dividends payable on those iden- 
tical shares in 1929. ... Even on the basis of the 
low prices at the close of the year our common 
stock holdings show a substantial excess of market 
value over cost. 

Profits to policyholders entitled to participate 
during the ensuing year will be again allotted on 
the scale at present in operation. 

The special Maturity Dividend is also con- 
tinued on the basis announced last year. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 
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Sprinkler Leakage Ads 


Advertising of This Coverage Is Best 


Combined with Institutional Copy; It 
Should Suggest the Idea of Service 





HE suggested feature coverage 
[Ne March—Sprinkler Leakage In- 

surance—does not particularly 
lend itself to advertising purposes for 
the local agent. This is largely be- 
cause the prospects for such coverage 
are comparatively few—at least from 
the point of view of newspaper read- 
ers. Manufacturing plants, mercantile 
houses, schools and auditoriums are 
the most likely properties for this cov- 
erage and the main sales efforts should 
be directed through letters and per- 
sonal solicitation. 

It is a sound axiom, nevertheless, 
that everything you have to sell should 
be advertised in view of the general 
public at some time or other. Not only 
do you, in this way, catch the attention 
of prospects whose names may not have 
been included in your selective lists, but 
you increase the prestige of your 


agency by indicating that you are 


equipped to write every form of pro- 
tection that properly comes under the 
heading of “insurance” at which you 
are a professed expert. 

It seemed advisable to us, therefore, 
in offering you the suggested copy 
below, to combine an advertisement of 
the coverage itself with and advertise- 
ment of your capabilities as an insur 
ance counsellor. By recommending the 
installation of automatic sprinklers, 
you indicate your familiarity with the 
engineering problems that beset the 
manuacturer and merchant and you 
also demonstrate your sincere desire 
to render true service because the re- 
duction in rate, which you are securing 
for clients, is a reduction, as well, in 
your commission. Be assured, however, 
that experience has shown that no local 
agent was ever, eventually, a_ loser 
through recommending automatic 
sprinklers to his clients. The idea, of 





vour fire insurance rate. 


Address 








Automatic Sprinklers — 
Of Course! 


We recommend them to all our clients who 
have large properties to safeguard against 
fire. If you are without this protection we 
shall be glad to call and demonstrate how 
their installation will materially reduce 


We Insure Them, Too 


The best sprinkler systems are subject to 
accidental discharge from which heavy 
damage is an inevitable consequence. This 
agency, equipped to handle insurance of 
all kinds, is ready to write a sprinkler 
leakage insurance policy on your property 
that will make your protection complete. 


AGENCY SIGNATURE 


Telephone 
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As we see our job 


This agency proposes to provide 
its clients with expert and con- 
scientious insurance service. This 
means, as we see it, an obligation 
on our part to provide sound and 
complete protection at the lowest 
cost possible. 

As an example of our attitude, 
we recommend the installation of 
automatic sprinklers as an in- 
valuable protective device for 
large properties. We promise a 
material reduction in your fire 
insurance rate as a consequence. 

For your aksolute security we 
also recommend a sprinkler leak- 
age insurance policy which pro- 
tects your property against dam- 
age due to the accidental dis- 
charge of automatic sprinklers. 


SIGNATURE 
ADDRESS TELEPHONE 











course, is to regain that income, and 
more, through the sale of sprinkler 
leakage, use and occupancy and other 
coverages which the prospect can afford 
as the result of his savings in fire in- 
surance premiums. 

Sprinkler Leakage Insurance, in 
short, may best be advertised in asso- 
ciation with an institutional idea. The 
one column advertisement appended, is 
really an editorial on agency service 
in which sprinklers, and sprinkler leak- 
age insurance, are used as concrete 
examples. The other sample advertise- 
ment is likewise not so much a sales 
puller as it is a good will builder. 


Public Liability Forms 
(Concluded from page 6) 

Various policies of contingent or in- 
direct liability are issued to contrac- 
tors, owners or landlords. These poli- 
cies cover the contractor’s liability for 
claims against sub-contractors, the 
owner’s contingent liability for a build- 
ing under construction, or the land- 
lord’s liability arising from the claims 
against his tenants. 

Under all forms of liability insur- 
ance, the insurance company agrees to 
cefend the insured in any and all suits. 
It also agrees to provide a full inspec- 
tion service as a protection both to the 
insured and to itself. 


These are only a few of the many 
hazards which are covered by public 
liability insurance, and they only serve 
to demonstrate that now, more than 
ever before, “a man is his brother’s 
keeper.” 
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A NEW YEAR— 
A NEW DECADE 


For you, perhaps, the begin- 
ning of your earning period. 
For others, probably a change 
necessitated by conditions over 
which they have no control. 


CHOOSE WISELY NOW 





HELPFUL OPPORTUNITY awaits you 
with this GREAT MID-WESTERN IN- 
STITUTION, dedicated to unsurpassed 
service in everything pertaining to the 


business of Life Insurance. 


The 
Farmers & Bankers 
Life Insurance Co. 


H. K. Lindsley 


President 


J. H. Stewart 
Vice-President 


Frank B. Jacobshagen 
Secretary 


WICHITA, KANSAS 


—_ —E 








Policies That Protect” 








While the Bond Market 
SAGGED 


NwNL Bonds Increased 
in Value 


According to figures published by numerous re- 
sponsible statistical organizations comparing the aver- 
age yield of Railroad, Public Utility, and Industrial 
bonds by grades of quality, all except the highest grade 
bonds had a lower market value at the end of 1930 
than at the end of 1929. The market value 01 NwNL 
bonds went up. Both at the end of 1929 and 1930 
the Company’s bords were worth more at the “market” 
than the value at which they were carried in the 
financial statement. 


The excess of the Market Value over the value at 
which carried in the statement of December. 1930, was 
$233,188.28 as compared with $54,738.95 in December. 
1929. Increase in the difference between Market 
Value and book value during year: $178,459.33. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


STRONG~- Minneapolis Minn. ~ LIBERAL 




















Insurance in Force 


$375.243,870.00 





Admitted Assets 
$69.614.164.99 





Payments to Policyholders in 1930 


$6.961.891.03 





Total Payments to Policyholders 


Since Organization 
$64,693,223.25 
—The— 


Life Insurance Company of Virginia 
Richmond, Virginia 


Incorporated 1871 


BRADFORD H. WALKER 
President 


JOHN G. WALKER 
Chairman of the Board 
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Occidental Life Will 
Limit Sales 


Directors Vote to Concentrate 
Production Activity to 
Own Organization 


From San Francisco, Cal., under 
date of February 11th, Roger B. Hull, 
managing director and general counsel 
of the National Association of Life 
Underwriters, made the following an- 
nouncement: 

Elisha Walker, of New York City, 
chairman of the board of directors of 
Transamerica Corporation and also 
chairman of the board of Transamer- 
ica Insurance Holding Company, an- 
nounced today that at a meeting of 
the directors of Occidental Life Insur- 
ance Company, a subsidiary of Bank of 
America Trust and Savings Associa- 
tion, which is, in turn, held by Trans- 
america Corporation, it was decided 
that hereafter in the interest of greater 
economy and efficiency the Occidental 
would concentrate its production and 
sales activities entirely within its own 
organization, independent of the banks 
and other affiliates, in the manner em- 
ployed by every other life insurance 
company in the country. The action 
was taken upon the recommendation of 
the directors of Transamerica Insur- 
ance Holding Company. 

Mr. Hull has been on the Pacific 
Coast for time. A _ series of 
conferences has been in progress, be- 
ginning some weeks ago, between Bank 
of America officials and committees of 
life underwriters associations. Mr. Kel- 
logg VanWinkle, past president of the 
Los Angeles Association, was chair- 
man of the Los Angeles committee. 
Karl Brackett, president of the San 
Francisco Life Underwriters Associa- 
tion, led the Northern California 
group. Mr. Hull’s only comment on 
the announcement was to the effect 
that he believed the officers and direc- 
tors of the so-called Transamerica 
group, which now holds all of the 
interests formerly under the Bank of 
Italy control, has taken a very for- 
ward-looking step, and one which is 
destined to accomplish much for the 
cause of sound, service-giving life 
underwriting in the United States, and 
especially for the business of estate 
creation and conservation in Califor- 
nia, which is the joint enterprise of 
banks and life insurance companies. 


some 
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New York Commis- 
sioner Appointed 


George S. Van Schaick, of 
Rochester, has been named as in- 
surance commissioner of New 
York by Governor Roosevelt, to 
succeed Thomas F. Behan, who 
died last Monday. His name will 
be sent to the Senate tomorrow. 
In announcing the appointment, 
Governor Roosevelt said that he 
had made it so shortly after the 
death of the commissioner be- 
cause Mr. Behan two weeks ago 
had asked to be relieved from the 
superintendency at once and had 
talked with the governor concern- 
ing the selection of his successor. 
Mr. Behan felt very strongly, the 
governor said, that the insurance 
department should not be without 
an active head and asked that the 
governor give immediate consid- 
eration to the appointment of his 
successor. Governor Roosevelt 
said that it was with great reluc- 
tance he did this for he had hoped 
against hope that Mr. Behan 
would recover. 

Mr. Van Schaick is a leading 
lawyer of Rochester. He is 57 
years of age. He was born in 
Cobleskill, attended St. Lawrence 
University and the Yale Law 
School, from which he was grad- 
uated in 1907 magna cum laude. 
He is a member of the board of 
directors of the Rochester Legal 
Aid Society, chairman of the com- 
mittee on legal aid societies of the 
New York State Bar Association, 
a member of the American Bar 
Association and of various other 
legal associations. During the 
past year he has served on the 
governor’s commission on unem- 
ployment problems, and he is a 
lecturer at the University of 
Rechester. He has been active in 
the Democratic party and was 
ciscussed as a candidate for at- 
torney general in 1928 and 1930. 











He also expressed the hope that there 
would now be the very fullest cooper- 
ation between the life underwriters 
and the representatives of the banks 
and trust companies of this great 
financial institution. 

The announcement leaves the life 
insurance fraternity no longer in doubt 
as to whether the withdrawal of the 
Bank of Italy interests from the fire 
insurance business last November was 
intended to apply, or would be extended 
to, life insurance. 


January Life Sales 
Below 1930 


Group Writing Increased 21.8 Per 
Cent but Business for All 
,/Classes Dropped 10.7 


NEw York, Feb. 16.—New life in- 
surance production for all 
showed a decline of 10.7 per cent for 
January, 1931, in comparison with the 
first month of 1930. The only clas- 
making a gain was group, which in- 
creased 21.8 per cent over the amount 
in January last year. These facts are 
shown by a statement forwarded today 
by the Association of Life Insurance 
Presidents to the United States Depart- 
ment of Commerce for official use. The 
report aggregates the figures of 44 
member companies having in force 82 
per cent of the total insurance outstand- 
ing in all United States legal reserve 
companies. 

The total new paid-for business—ex- 
clusive of revivals, increases and divi- 
dend additions—of these companies 
amounted to $888,335,000 during Janu- 
ary as against $995,195,000 during 
January of 1930. Ordinary insurance in 
January of 1931 amounted to $595,- 
652,000 against $712,855,000 in 1930, 
a decrease of 16.4 per cent; industrial 
was $214,320,000 against $218,027,000 
in 1930, a decrease of 1.7 per cent; and 
group insurance was _ $78,363,000 
against $64,313,000 in 1930, an increase 
of 21.8 per cent. 

The amounts of new business, by 
classes, for January of 1929, 1930 and 
1931 with percentage increases or de- 
creases, are shown in the table at the 
bottom of this page. 


classes 





ARTHUR D. KING PRESIDENT OF 
WESTERN STATES LIFE 

Arthur D. King was elected presi- 
dent of the Western States Life Tues- 
day at the stockholders’ meeting. He 
moves up from the first vice-presidency 
to succeed T. G. Crothers who resigned 
to spend some time on a tour of the 
world. 

Henry D. Nichols of San Francisco 
was elected a director to fill the vacancy 
caused by the retirement of Mr. 
Crothers. 





JANUARY NEW. PAID-FOR LIFE INSURANCE—44 UNITED STATES COMPANIES 
(Exclusive of Revivals, Increases and Dividend Additions) 








‘ 1930 Over 1931 Over 
Class 1929 1930 1931 1929 1930 
Ordinary ...... $659,843,000 $712,855,000 $595,652,000 8.0% — 16.4% 
Industrial aca 265,998,000 218,027,000 214,320,000 — 18.0 — 17 
WE eiucdesa 98,637,000 64,313,000 78,363,000 — 34.8 21.8 
$1,024,478,000 $995,195,000 $888,335,000 — 2.9% — 10.7% 
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MILLIONS FOR HOME OWNERS 





With a background of nearly 
$90,000,000 in mortgage loans during 
1930, The Equitable Life Assurance 
Society closed the first month of 1931 
with a total of over $9,000,000 allotted 
to borrowers on real estate. Nearly 
two-thirds of this amount was loaned 
on the insured mortgage plan under 
which a residence loan running from 
10 to 15 years is coupled with insur- 
ance on the life of the borrower, so 
that, should he die before the mort- 
gage has been paid off, the life insur- 
ance will remove the first mortgage 
from the home and return to the bor- 
rower’s family all the payments pre- 
viously made on the principal of the 
loan. 

Farm loans which were allocated 
$25,000,000 by The Equitable last year 
had another large month in January, 
approvals in this class reaching over 
$3,000,000. 

In accordance with the company’s 
policy of diversification, its real estate 
loans in January were scattered over 
327 cities and 40 states. They provide 
housing facilities for 1726 families. 


PILOT LIFE APPOINTMENT 


The Pilot Life Insurance Company 
of Greensboro, N. C., has announced 
the appointment of Reynolds and Rey- 
nolds, their new general agency in Gate 
City, Va. 


New Executive Post 

(Concluded from page 13) 
of the supervision and direction of the 
details of the company’s business and 
thereby permit him to devote more of 
his time to the general affairs of the 
company and to financial matters, he 
having been for many years Chairman 
of the Finance Committee. 

In order to accomplish this it is pro- 
posed to amend the by-laws so as to 
provide for a new executive officer to be 
called the Chairman of the Board of 
Directors. This is in accord with sound 
business practice and the custom of 
many other large corporations. If the 
amendment to the by-laws is subse- 
quently adopted, it is proposed to elect 
Mr. Kingsley Chairman of the Board 
of Directors and Mr. Thomas A. Buck- 
ner President of the company; the com- 
pany will then have as chief executives, 
a President and a Chairman of the 
Board. 

This will not entail any change in 
the personnel of the executive staff. It 
will merely result in a change in the 
title and duties of those already occu- 
pying the chief executive positions. 
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As a result of our expansion program, 
unusually attractive General Agency 
openings are available for the right 
men in most of the ten SOUTH- 
EASTERN states in which we now 


operate. 








Unexcelled policy contracts, 


\ WY 


most liberal first year and long time 
re renewal commissions, allowance for or- 
ganization and office expenses. 


MOONY 


a 
a 
= 
If you are looking for a real oppor- 


tunity, it will be to your advantage to 
communicate with us. 


YY 


SOUTHEASTERN LIFE 


INSURANCE COMPANY 


c. O.. MILFORD, ORGANIZED 
President 1905 


GREENVILLE SO. CAROLINA 























Southeastern “U. S.” Should Remind You of Us 














1930’s RECORD 


So far as results achieved are concerned, 1930 proved as good 
a year for the Guardian Fieldman as its record-breaking prede- 
cessor, 1929. 

The Guardian’s new paid for business last year was $87,560,322 

practically equalling 1929’s peak production, which. in turn, 
was 16% greater than that for any previous year. 

The amount of insurance in force with the Company increased 
to $502,763,636—more than double the total of six years ago. 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


50 UNION SQUARE - + NEW YORK CITY 
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Joseph F. Dickmann Named 
President 





Heads First National Life Board 
Following Merger with 
Universal Life 


Joseph F. Dickmann has been elected 
president of the enlarged First Na- 
tional Life Insurance Company of St. 
Louis, Mo., which now has about $22,- 
000,000 of insurance in force through 
its recent merger with the Universal 
Life Insurance Company of St. Louis. 

The merger was accomplished 
through an exchange of stock. Under 
the consolidation the name of the First 
National Life Insurance Company of 
America was retained but the company 
will operate under the charter of the 
Universal Life which was licensed in 
both Missouri and Illinois. 

The merged company will write both 
ordinary and industrial business. It 
will have $100,000 capital and $100,000 
of surplus and about $1,000,000 in ad- 
mitted assets. 

Other officers elected by the com- 
pany’s stockholders at their first meet- 
ing under the consolidation are: James 
H. Moore, Henry S. Rolwing and A. 
A. Thornton, vice-presidents; Dr. 
Charles A. Litsch, secretary and treas- 
urer, and Harry W. Shafer, assistant 
secretary. 


LIFE SETTLEMENTS 


Standard option settlements under the 
life insurance contract was ably dis- 
cussed in a general way before the 
Boston Life Insurance Trust Council 
at a dinner meeting on Feb. 10 by Vice- 
President Guy W. Cox of the John Han- 
cock. The dinner, which was at the 
Chamber of Commerce, was attended 
by representatives of banks and trust 
companies in Boston and of the Boston 
Life Underwriters’ Association. Speak- 
ing of the relation of the agent and 
the trust company, Mr. Cox said, “The 
agent should not be adviser except to 
ask the insured to be sure that he is 
satisfied with the control he has fixed 
in the trust over his insurance policy.” 








Began business in 1923. 





B. R. BAYS, 
President 
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™ SERVICE LIFE& 


LINCOLN, NEBR. 


limited production. 


Address. 














VICE-PRESIDENT DINGMAN STILL 
A STAR END 

Three years after he first handled 
a football, Ben Dingman starred for 
Washburn College as a Varsity end 
and was selected by many authorities 
for that position on the All-Conference 
team for Ohio. And now, at the age 
of twenty-two and still in college, he 
has been elected vice-president and 
member of the board of directors of 
the Guaranteed Securities Life, Topeka, 
Kans. 

The son of Charles W. Dingman, 
president of the company, he is prob- 
ably the youngest man in the country 
to hold the position of vice-president of 
a life insurance company. 





CONNECTICUT MUTUAL TRAINS 
AGENTS 


A small group of carefully selected 
new representatives of The Connecti- 
cut Mutual Life Insurance Company 
will meet at the home office of the com- 
pany in Hartford, beginning Feb. 24. 
Like its predecessors, the conference 
will be devoted largely to sales train- 
ing, and will last three days. 

An interesting feature will be the 
annual meeting of the policyholders of 
the company, to be held Feb. 25. 
Agent-policyholders present will be 
able to attend this meeting, as the con- 
ference will be recessed during that 
time. 








Now in 15 States 


JOHN L. OESCHGER, 


Sec’y-Treas. 








| Scranton-Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an un- 


Contract as good as the best, with exclusive rights. 


Confidential communication invited from those with 
clean records and with ability to handle such an agency. 


EXCLUSIVE, 
care of THE SPECTATOR 





JEFFERSON STANDARD AGENTS 
HOLD CONVENTION 


NEw ORLEANS, Feb. 17.—Nearly two 
hundred agents of the Jefferson Stand- 
ard Life Company on Monday, Tues- 
day and Wednesday of this week were 
in New Orleans enjoying the Mardi 
Gras as guests of the company in the 
annual meeting of the $150,000 club. 
Officers of the company were also pres- 
ent and a number of officers and 
agents were accompanied by their 
wives. 

One of the chief features of interest 
for the insurance group was the pres- 
ence in the parade on Tuesday of the 
Jefferson Standard float, in which the 
seven leading producers of paid busi- 
ness in 1930 took the part of seven 
national figures present at the signing 
of the declaration of independence. 
This was calling attention to the slo- 
gan of the company that a Jefferson 
policy is a declaration of independence 
for the family. W. L. Brooks, Char- 
lotte, was the leading producer for the 
company in 1930 with $1,003,000 in paid 
business. 

The home office represented by Julian 
Price, president; W. T. O’Donohue, 
vice-president and secretary; Charles 
W. Gold, vice-president and treasurer; 
Dr. J. P. Turner, medical director; E. C. 
Klingman, chief underwriter; Ralph 
Price and J. M. Waddell, supervisors, 
and H. G. Mitchell, assistant manager 
sales promotion department. 










Agents Wanted 


Good opportunities in se- 
lected territory for hust- 
lers. 


Up-to-date policies. Lib- 


eral commissions. 
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“[ just finished your most interesting book 
SUPER SELLING WITH ROGGE. Permit me to 
congratulate you. Your message fills me with 


hope and inspiration.”—S. H. Turnbull, Memphis, 
New York Life, Special Agent. 


“I have just received a copy of your new book 
SUPER SELLING WITH ROGGE and reading it 
has caused me to regain a large part of my lost 
enthusiasm for this business of selling life in- 
surance.”—W. C. Byers, Toledo. 


“I have sat up for the better part of two nights 
reading twice over your recent book SUPER SELL- 
ING WITH ROGGE.”’—G. K. Young, Agt. Equit- 


able Life Assurance Society. 


“Just read SUPER SELLING WITH ROGGE. It’s 
great: fills me with hope and enthusiasm.”—W. J. 
Neale, Excelsior Life Insurance Company, Mon- 
treal. 


“Your book SUPER SELLING WITH ROGGE is 
one in a million. It has given me as Sales Man- 
ager a real inspiration.”—A. H. Andrews, Supt. 
of Representatives, Cosmopolitan Old Line Life 
Insurance Company. 





“Have recently acquired a copy of your book 
SUPER SELLING WITH ROGGE and found it 
extremely helpful.”—C. H. E. Ellis, Royal Insur- 
ance Company, Ltd., Montreal. 


“I purchased your book entitled SUPER SELLING 
WITH ROGGE and I want to tell you that I en- 
joyed it immensely.”—S. M. Young, General 
Agent, Missouri State Life. 


“Reading your book SUPER SELLING WITH 
ROGGE convinced me that my one year in the 
Life Insurance Business has been spent more or 
less blindly.”—-Raymond B. Munger, Vice-Presi- 
dent, Chas. J. Heddwall Company, General Agents 
Franklin Life Insurance Company. 


WHEN THEY SAY THESE THINGS 


about 


Super-Selling with Rogge 





“It is the only book I ever read through from 
egver to cover. You are the greatest living in- 
spiration to life insurance.”—R. C. Stuart, Senior 
Nylie, Life Member, Two Hundred Thousand Dol- 
lar Club. 


“I have just finished reading your book SUPER 
SELLING WITH ROGGE and find it very interest- 
ing. Thank you for the inspiration that you have 
already given me from your book.”—Rollo S. 
Pickford, District Supervisor, Bankers Life. 


“J just read your book SUPER SELLING WITH 
ROGGE and it sounds better than anything I have 
had the opportunity of reading.”—S. B. Seeley, 
Home Office, Agency, Bankers Life, Nebraska. 


“Just finished reading SUPER SELLING WITH 
ROGGE. It is inspiring. I am a newcomer in 
the game and it is just what I need.”—Ralph 
Saltzman, Continental Assurance Life. 


“I want to express my thanks and appreciation 
of the life insurance men all over the country 
who have been greatly benefited by your inspira- 
tional story.”—John F. Balkan, Evanston, III. 


“It is, indeed, a pleasure for me to let you know 
the incentive you have created in the writer to 
accomplish in a small measure that which you are 
doing in a large way.”—H. S. Hanchett, Ltd., 
Supervisor United Pacific Life. 


“I have just read SUPER SELLING WITH ROGGE 
with absorbing interest. You are a meteor.”— 
Borden B. Kesler, Agt. Sun Life Assurance, Mon- 
treal. 


“T have just finished reading your book. Never 
in my memory have I read anything that so en- 
grossed me as this little book.”—A. G. Seedoff, 
Rockford, Ill. 


WHAT CAN WE ADD EXCEPT TO URGE YOU TO FILL IN AND 


MAIL THIS COUPON—AND DO IT NOW!! 


ORDER FORM 


THE SPECTATOR COMPANY 
243 West 39th Street New York 


Please send me.... 


.of SUPER-SELLING WITH 


COD... 


ROGGE for 


which I agree to pay you at the prices quoted below 





12 
25 





SINGLE COPY, $3.00 


copies $34.20 50 copies $127.50 
67.50 100 240.00 
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Sun Life of Canada 


The annual statement of the Sun 
Life Insurance Company of Canada re- 
flects the splendid progress of this 
great Canadian insurance organization. 
During the past year the new insur- 
ance paid for amounted to $705,678,000, 
making the total insurance in force at 


the close of the year $2,863,701,000. 
The total income for the year was 
$186,662,000. During 1930 payments 


to policyholders and beneficiaries were 
$81,274,000. Since the organization of 
the company in 1871 it has paid to 
policyholders and beneficiaries more 
than half a billion dollars. The total 
assets are given as $588,733,000; total 
liabilities as $552,201,000 (which in- 
cludes the paid up capital stock) and 
surplus and _ contingency reserve, 
$36,532,000. 

A feature of the annual report which 
is of great interest is that dealing with 
its investments. It has long been a con- 
sistent and successful investor in high- 
grade stocks. These securities are valu- 
ated on the last day of each year by 
the Canadian department of insurance 
on the basis of their market price on 
that day. But in spite of the fact, as 
everyone knows, that the last day of 
1930 was one of abnormally low stock 
market prices, the company’s common 
stock holdings, taken by themselves, 
showed a substantial excess over cost. 
The actual cash dividends paid during 
1930 on the total common stocks held 
by the company in the previous year 
were nearly $1,000,000 in excess of the 
dividends paid on these identical shares 
in 1929. It is fair to say that such a 
satisfactory issue from the sharpest 
and severest market break in this gen- 
eration is a splendid vindication of the 
investment sagacity of the company. 

In the annual report President T. B. 
Macauley says that we are facing the 
dawn of a new era and one, he hoped, 
of great prosperity. He stated that he 
believed that the recovery from busi- 
ness depression has already set in. In 
speaking of the future he said that 
even if no action be taken by those in 
control to stabilize the doilar, this de- 
pression, like all others, will slowly, 
painfully work its own cure, as is, in 
fact, now happening. That cure comes, 
he said, through the accumulation of 
the combined savings of the people of 
the continent. 


ADDRESSED BY HOME OFFICE 
MEN 
GREENSBORO, Feb. 16.—More than 
100 representatives of the Metropoli- 
tan Life Company in North Carolina 
and Virginia were greeted by officials 
from the New York office at a meeting 
n Thursday, Feb. 12. 
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CONSISTENT GROWTH 

The record of W. J. Ormsby, general 
manager of the Capital State Life As- 
sociation, Oklahoma City, Okla., proves 
the value of selling experience even 
though such experience has not been 
in the life insurance business. He en- 
tered the service of the Capital State 
Life in May, 1930, after about twenty- 
five years spent in sales promotion in 
the display advertising line. 

During the balance of the organiza- 
tion month Mr. Ormsby sold with the 
assistance of two men a total of $2,000. 
June saw sales jump to $25,500; July, 
$48,000; August, $143,500; in Septem- 
ber the organization was increased to 
eight men and sales totaled $181,000; in 
October twelve men wrote $382,500, 
and in December the same number of 
men wrote $436,500. During the first 
three quarters of January the produc- 
tion again passed the $400,000 mark. 
A truly consistent record. 
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RALEIGH UNDERWRITERS ELECT 


J. M. Jenrette, general agent for the 
the Pacific Mutual Life was elected 
president of the Raleigh Association of 
Life Underwriters for the ensuing 
year at their regular monthly meeting 
Saturday, Feb. 7. In addition to Mr. 
Jenrette, the other officers are: George 
Ragsdale, first vice-president; E. M. 
Herndon, second vice-president, and K. 
R. Miller, secretary and treasurer. 

E. Johnston Neal, retiring president 
of the association, was appointed chair- 
man of the educational committee and 
will lay plans for a study class for the 
C. L. U. degree. Much interest has 
been manifested by the members of 
the Raleigh Association in this work 
and it is expected that between fifteen 
and twenty will be enrolled for study 
preliminary to the C. L. U. exami- 
nation. It is probable that North Caro- 
lina State College will be selected to 
head up the activities of the class. 








EARLY REPORTS OF LIFE 


THE FOLLOWING 


INSURANCE COMPANIES 


FIGURES FROM THE STATEMENTS OF LIFE INSURANCE COMPANIES HAVE 


BEEN COMPILED FROM RETURNS MADE DIRECT TO THE SPECTATOR 








Year 


Surplus | 





End’g Total to Total Paid Paid 
NAME AND LOCATION | Dec. | Admitted Policy- Total Disburse- Insurance Insurance 
OF COMPANY 31 Assets holders§ Income ments Written in Force 
5 F $ $ $ z § 
American Reserve Life, Omaha.| 1930 731,372 170,747 459,675| 204,724) o 2,986,486) o 14,135,440 
American Standard, = 688,674; 593,970} 161,768) 187,853 (? a {¢ 6, ge 
Birmingham, Ala..........]] 1939 [7700000000 /icc pee EY cally 111882385 
Atlas Life, Tulsa, Okla.........| 1930 2,798,331 475,024] 1,268,327 999,347 o 7,296,748) o 28,636,025 
Business Men’s Assurance Co. |{ 1930 7,754,010) 1,150,373) 6,444,246] 5,323,150) o 38,938,025) o 86,753,763 
of America, Mo........... |}1930 |... M2 BOR *gaaeal**gua'gaal @ 2, 086, 50 9 4 348,460 
: |} 1930 719,873 164, 464 4,299 377,720) o , 141) o 2,695, 
Century Life, Hot Spgs., Ark...|) 1939 |” Bemans Wise Pisa gu i 3,880,076 i 3,656,247 
Colorado Life, Denver, Colo.. 1930 Ra pe oe oe Soe o 19, Seige ) eg 
: Gg : 1930 6, 507, 868 971,176) 4,217,594) 3,166,492! o 19,549,676) o 104, - 
Continental Life, St. Louis, Mo.}) 1939 |” panel pers Ieee He 9 2,344,600] 0 4,827,304 
“ers . . 1930 9,678,140] 1,018,828) 2,686,976) 2,085,588) o 9,606, 0 , 097, 08 
Detroit Life, Detroit, Mich.....l)1939 |. epee Dee wires Sarat ae 9  80,750| 9 181, 114 
George Washington Life, 
Charleston, W. Va.........| 1930 5,309,000 410,414) 1,148,954 957,409} o 4,405,523) o 26,711,556 
1930 6,200,951} None 1,669,906) 1,301,806) o 6. 0 0.008. 
5 ak a ni do 9 














"$84, 121, 813/42, 801, 504 


ahaa g . 6, 
154,381,580) 112,759,560) o 272,271,992) o 1,887,795.927 

















: a 
Guar. Life, Davenport, Iowa. . . tes 
pS FS) I I En Rr ere: i 311,226,838) i1,383,375,019 
) Re RE Pee eS g 80,989,929) g 253,141,198 
Lamar Life, Jackson, Miss.....| 1930 9, 140, 967 ye By Ree 0 pag 0 sasaki 
F r : 1930 | 69,614, 165)11,541, 048/16, 769,9 2,893, o 23,278,3 0 , 553, 
Kale ns, Co. of Va., Richmond. {ia30 Cremamineae eM et ore -| ¢_ 59,903,579] i 230,690,721 
(1930 | 3,310,021,818) 202,159,760) 863,230,995 | 569,008,294| o 1,626,568,166| 09, 286,568,051 
Metropolitan Life, N. Y........ ae CEE SRI) ES SENN Re Ire i 1,369,339,903; 16,821,768, 687 
arr eee Pe 2 eee *g 309,129,858) 92,702,629, 646 
Midland Life, Kansas City, Mo.| 1930 5,311, 181 208,390] 1,417,783) 1,187,322) o 10,930,710) o 5, 063, 
Midland Mut., Columbus, Ohio.| 1930 19,843,957) 1,102,122] 5,141,842) 3,540,853) o 15,205,774) o 111,634,276 
(1930 13,890,812) 1,730,097] 4,841,859) 3,129,251|(a)o 22,171,593) o 84,973,484 
Ohio National, Cincinnati { | RRR Geer Sees: Cie 9 63, q 74, 
(1930 }..... ee ee See Sets eee ; . i 73,307 
Old Line Life, Lincoln.........| 1930 4,445, 101 ,082| 1,487,817 986,904) o 13,457,240) o 36,551,837 
Old Line Life, Milwaukee......| 1930 16, 270,718 1 eee yer: 2,256,374) o Oe oe 0 he god 
. - 7: P {1930 13,244,248) 1,002, 6: ’ ’ 3,365,647; o 9,402,7: 0 9, > 
Philadelphia Life, Phila., Pa....})1939 |" J --"sag'aal"* gaa’ aaal’” aaa daal 1,900] 9 271,900 
: : . 1930 484,681) 125, ,020} 373,230) o 12,628,961) o , 829,071 
Pioneer Life, Greenville, S.C... 1930 |......... j Rec: Binion ’ 893,862! 9 4.044. 112 
a 
Puritan Life, Providence, R. I.. f+ 1,839, 202 227, 241 Bessey fe — 0 eee - ong oo 
Pyramid Life, Kan. City, Mo.... “1930 : 1,032,631 763,173 280, 435 57,056) o 437,200) o 554, 100 
Security Life, Chicago, Ill 1930 11,233,520} 926,408) 4,880,661) 3,432,570) o 24,615,996) o 133,702,974 
Security Mutual, Binghamton, 
_ REE .»+| 1930 20, 646, 699 pam toy 3,742,975) o 19,554,774) o .— 4 
. r, 1{1930 6, 167,713} 1,000, , 330, 136) 1,545,517) o 15,044,293) o , 196,49 
Gheanadeck Lith, Rennstn, Ve. aee f= 8 ode --scarase ae | 9 26,996,750] 9 50,701,775 
Southern L.&H., Birmingham, |{ 1930 967, 343 335, 624| 1,355,228 1,281, 257) o 1,425,500) o 3,717,910 
| RE ge Exevenssess Pe Po bate i 17,319,879) i 14,294,174 
Texas Life Ins. Co., Waco, Tex.| 1930 6, 174, 165 400,290) 1,276,372 988, 825) o 3,892,420! o 31,223,235 
Union Co-operative, Wash., 1930 1,213,077, 467,497) 1,616,641) 1,019,388) o 971,027) o 2,888,710 
SS ee - 11930 |... ee | eee | ae of g 25,489,750) 9 86, 436,025 
Volunteer State, Chattanooga, |/ 1930 16, 187,345) 2,334,206) 3,621,948) 2,834,282) o 16,147,229) o 98,934,764 
__aepaasie -\1930 |... Saint 9 9, 287| g 114,721 
West Coast Life, San Francisco,|/ 1930 20,544,291) 2,087,408) 5,942,460) 4,763,047) o 28,784,809) o 123, 165,369 
i ciecs Rage Mappgeepa Ursin. | g 28065000! g 9,870,030 
o Ordinary. g Group. i Industrial. § Including capital stock. 


* Excluding Increased on Group Policies. 


(a) Includes $7,279,965 acquired from Toledo Travelers Life Ins. Co. 
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THE ALERT JAPANESE 


; o_o Home Offices during the last 
three or four years have welcomed staff officers of 
Japanese Home Offices, who have come to us, the world’s 
most successful distributors of life insurance, to learn 
our methods. They overlook no part of our organizations. 
They question acutely. They carry away samples of 
records, policy contracts, advertising literature. They go 
deeply into the organization of Home Office depart- 
ments, and into the government of Agency departments 
and Agencies. They know that here life insurance is 
progressive, and that the American people, to a far 
greater extent than any other, make use of this branch 
of financial science to stabilize conditions affecting in- 
dividual, domestic, and business welfare. 


The Penn Mutual has been happy to share in this 
international courtesy by entertaining at its Home Office 
several of these gentlemen, and by affording them as 
deep an insight as possible into our systems and methods. 


WM. A. LAW, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 
J. V. E. Westfall, Vice-Pres. 








PENN Mutua. Lire INSURANCE Co. 


PHILADELPHIA 
Founded 1847 Independence Square 
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Germanic Fire Insurance Compang 
of New York 
122 E. 42nd Street New York City 


NORMAN T. ROBERTSON, President 
STATEMENT, as of June 30, 1930 





CAPETAL, .ccccccccccccccccccccccces $1,000,000 
ADMITTED ASSETS .........----05+- 2,770,676 
SURPLUS TO POLICY HOLDERS...... 1,795,018 


Germanic Representation an Agency Asset 





WANTED! Men who live 
in ARKANSAS 


to learn the interesting story con- 
cerning agency contracts for open 
territory the Southland Life has to 
offer YOU. For the complete facts 


write Clarence E. Linz, First Vice- 
President. 
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HARRY L. SEAY, PRESIDENT 































T he 


Present 


Some one has said, “There is no 
moment like the present. The 
man who will not execute his 
resolutions when they are fresh 
upon him can have no hope 
from them afterwards; they will 
be dissipated, lost, and perish in 
the hurry of the world, or sunk 
in the slough of indolence.” 


The present opportunity offered 
you by the Inter-Southern Life 
Insurance Company is great. In 
the past four years, the Com- 
pany’s operations have been ex- 
tended from eleven states to 
twenty-three states, its assets have 
increased 42%, its net premium 
income has gained 50% and the 
total of its insurance in force, 


19%. 


Still the Inter-Southern has not 
lost any degree of individual 
contact with its agents. The 
home office is daily in elbow-to- 
elbow touch with its men in the 


field. 


Grasp the Inter-Southern’s great 
present opportunity. Make it 
your foothold on the future. 
The sooner you do so, the 
sooner, and, in all probability, 
the greater, the reward. 





\ 


~ 
INTER-SOUTHERN LIFE 


INSURANCE CO. 
LOUISVILLE, KENTUCKY. 








Ne 





~\ 
CAREY G. ARNETT, President 


Home Office, Louisville, Ky. 
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Missouri Department Ap- 
peals Court Decision 





Ordered to Renew Agent's 
License After Hearing “Twist- 
ing” Evidence 

The Missouri Insurance Department 
has appealed from a decision of Judge 
W. S. Stillwell of the Cole County Cir- 
cuit Court in Jefferson City, Mo., 
granting a permanent mandamus di- 
recting the insurance department to 
renew the license of Ray P. Prewitt, 
prominent St. Louis insurance agent. 

The department denied Prewitt’s ap- 
plication for a license last March on 
the grounds that he had violated the 
superintendent’s regulations regarding 
the “twisting” of life insurance policies. 

Prewitt, who is the head of the in- 
surance agency of R. P. Prewitt & 
Company, 105 North Fourth Street, 
St. Louis, formerly placed life insur- 
ance business with the St. Louis office 
of the Lincoln National Life Insurance 
Company of Fort Wayne, Ind., while 
James P. Sullivan was head of the 
Lincoln National’s agency. 

The insurance department declined 
to issue a new license to Prewitt after 
a joint committee of St. Louis life 
underwriters and general agents and 
company officials had filed informal 
complaints against Sullivan, Prewitt 
and other agents and brokers operating 
under Sullivan on the grounds that 
they had violated the department’s 
regulations regarding “twisting.” 

Missouri hasn’t any law against 
“twisting” but several years ago the 
Insurance Department issued a regu- 
lation against such practice. 

Judge Stillwell in granting the man- 
damus sought by Prewitt to compel 
Superintendent of Insurance Thompson 
to issue him a license completely set 
aside the old regulation of the insur- 
ance department against “twisting,” 
holding that the department had gone 
beyond its authority in issuing the de- 
partmental regulation against “twist- 
ing.” 





INDIANA INSURANCE BILLS 

The Indiana Senate bill permitting 
officers of life insurance companies 
domiciled in Indiana to obtain a loan 
from the company on policies held by 
the officer, the loan not to exceed the 
net value of the policy, passed the 
House Friday with 76 ayes and not a 
lissenting vote. 

Another Senate life insurance bill 
to pass the House was the one pro- 
hibiting the beneficiary of a life in- 
urance policy from breaking the terms 
f the benefactor. 
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HONORED IN FEBRUARY 





C. W. Welty, President, Lamar Life 
Insurance Company 


Issuance of a_ silver anniversary 
policy—a modified life preferred risk 
contract—has just been announced by 
the Lamar Life Insurance Company of 
Jackson, Miss., as part of the celebra- 
tion of the twenty-fifth anniversary. 

The contract is a modified life with 
change of rate at the end of three 
years. It is termed “Special Economic 
Policy” and has a silver and blue 
border with “Silver Anniversary” 
printed in the border. 

Recently C. W. Welty, for ten years 
vice-president and genera! manager, 
was elected president of the company. 
A Welty Month for February—his 
birth month—has been launched and 
the “Special Economic Silver Anni- 
versary Policy” is being pushed by the 
field force. 








In 1931 


Be the Outstanding 
Life Insurance Man 


in Your Community 


Our Service Will Help You 


Massachusetts Mutual 


Life Insurance Co. 
Springfield, Massachusetts 


Organized 1851 


More Than Two Billion Dollars 
of Insurance in Force 























CLOSE 
HARMONY 


Not the voices of the old 
quartette crooning ‘Sweet 
Adeline” to the moon. 


But our home office and 
agents in the field harmon- 


















o 0 WH 

izing to the tune of Com- 
monwealth Cordial Co-op- 
eration. 


Our national anthem, 
you might say. And it 
gets results! 


Every Common- 
wealth agent knows 








that the home 
office is behind 
him. Ready to 
help wholeheartedly. 
He knows that the full 


resources and experi- 









ence of the company 
are at his command— 


preparation for difficult 
situations, 






education in 
the possibilities of insur- 
ance, reliable team work 
in his projects. Of 
course, he’s successful! 












COMMONWEALTH 


LIFE INSURANCE C0. 
LOUISVILLE, KY. 
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easy to read.” 


CHICAGO 


KNOWLEDGE IS POWER — READ! 


America Insures Itself 


An enlightening new Hand Book containing Valuable Information 
as to Life Insurance for Agents, Business and Professional men 
By Morris Pike, LL.B., BS. 


N the informative work entitled AMERIcA INSURES ITSELF, Mr. Pike deals with the important sub- 

ject of life insurance in a manner which appeals to agents and laymen, lawyers and medical men by 
the clearness and lucidity with which life insurance and its uses are described. 

AMERICA INSURES ITSELF has met with a prompt and appreciative response from the above classes 
of business and professional men. It has been aptly described as “a popular and clear exposition of 
the principles underlying life insurance—and of the various angles of the business in an easy, flowing 
style, so that he who runs may read,” and also, as “a thorough book, a good book and one that is 


It has also been said of AMERICA INSURES ITSELF that “companies would find it an admirable general 
handbook for their agents; to the public it should appeal as making plain many of the methods and 
plans of insurance as well as other points of interest which arise in connection with the subject.” 

AMERICA INSURES ITSELF is well printed on excellent paper and is substantially bound in cloth. 


Price, per copy, $3. 


Discount in Quantities 


THE SPECTATOR COMPANY 
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GLOBE LIFE INSURANCE 
COMPANY OF ILLINOIS 


431 S. Dearborn St. Chicago 


POSE BARRY DIETZ WM. J. ALEXANDER 


President Secretary 


Successor to 


GLOBE MUTUAL LIFE 
INSURANCE CO. 


Incorporated 1895 


T. F. BARRY, FOUNDER 








30th Annual Edition 


Fire Insurance Laws, 
Taxes and Fees 
1930 - 1931 


Revised according to 1930 Legislation, the 
new edition contains over 750 pages of most 
useful information, treats of many additional 
subjects, and includes County and Municipal 
taxes and fees. 


PRICE $25 


























A Companion Book 
1930-1 EDITION 


CASUALTY INSURANCE LAWS, 
TAXES and FEES 


Will be of great value to casualty, surety and 
miscellaneous insurance companies and repre- 
sentatives. 


THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 


243 WEST 39th STREET, NEW YORK 
CHICAGO BOSTON - NEW ORLEANS 
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National Life & Accident 
Annual Meeting 





Par Value of Stock Reduced to 
$10 a Share; C. A. Craig, 
Chairman of Board 

Directors of the National Life and 
Accident Insurance Company of Nash- 
ville, Tenn., voted on Feb. 10 to split 
the capital stock of three million dol- 
lars from one hundred dollar shares 
par value to ten-dollar shares par 
value. This followed the endorsement 
of stockholders of recommendation by 
President C. A. Craig that such action 
be taken. 

A dividend of forty cents per share 
per quarter after March first will be 
payable June 1, Sept. 1 and Dec. 1. 

The splitting of the shares, Mr. Craig 
explained, is for the benefit of small 
investors and in order to give the com- 
pany a wider distribution of stock. 
Issuance of 300,000 shares at ten dol- 
lars each replaces the present total of 
30,000 shares; no increase in capitali- 
zation was made. 

Acting on the amendment to the by- 
laws recommended by Vice-President 
T. J. Tyne, and adopted by the stock- 
holders, C. A. Craig, who has served 
the company as president since its or- 
ganization in 1902, was elected chair- 
man of the board of directors, and W. 
Ridley Wills, who has served as vice- 
president for the same period of time, 
was elected president. C. R. Clements, 
also one of the original executives, 
was named executive vice-president. 

According to Mr. Craig’s annual re- 
port, the company has increase in as- 
sets of $3,201,074.11, and an increase 
in legal reserve of $2,583,717.40 as of 
Dec. 31, 1930. During the year a raise 
of $150,000 to the epidemic reserve 
fund was made. The fund now 
amounts to $1,000,000. 





Three Day Trust 


Conference 
NEw YorK, Feb. 17.—Trust 
business, unlike many others, 


suffered no drop during 1930, but 
on the contrary the year brought 
trust companies distinct advances 
in all lines, according to figures 
presented at the opening of the 
twe fth mid-winter trust confer- 
ence by Gilbert T. Stephenson, 
president Trust Company Divi- 
sion, American Bankers Associa- 
tion, under whose auspices it is 
being held at the Hotel Commo- 
dore, New York City. 

“The growth of trust business, 
in both number of items and 
value of assets, consitutes the 
brightest page in the history of 
American business during 1930,” 
declared Mr. Stephenson, who is 
vice-president of Equitable Trust 
Company, Wilmington, Del. The 
conference was divided into three 
sessions of one day each, begin- 
ning with “Promotion” on Tues- 
day and following with discus- 
sions on “Operation and Admin- 
— Wednesday and Thurs- 
day. 











LUTHER B. LITTLE 


Luther B. Little, for twenty years 
head of the publications division of the 
Metropolitan Life Insurance Company, 
died at his home in New York City on 
Thursday, Feb. 12, following an illness 
of more than a year. He retired from 
active service with the Metropolitan 
last year at the age of 70. 

Mr. Little was a native of Vermont, 
graduate of Dartmouth and before en- 
tering the insurance business was well 
known for his activities in newspaper 
work. He joined the staff of the New 
York Times in 1897 and following that 
connection was chief of the literary 
bureau of the New York State Repub- 
lican Committee. He is survived by his 
widow. Funeral services were held 
from the home last Saturday. 


25 


Selling 


Demonstration on 


the Job 


“The Past Ten Years, and the 
Next Ten Years,” Theme of 
Conn. Mutual Conference 


General agents of the Connecticut 
Mutual Life Insurance Company met 
recently at Hollywood-by-the-Sea, Flor- 
ida, for their annual conference with 
home office officials. The outstanding 
theme of, the meeting was a detailed 
discussion of plans for the decade ahead 
and every reasonable facility for their 
accomplishment. 

The conference extended over a pe- 
riod of three and a half days and was 
presided over in all of its sessions by 
H. M. Holderness, recently elected vice- 
president in charge of agency affairs. 
The first session was opened by Presi- 
dent James Lee Loomis, who reviewed 
briefly the company’s progress during 
1930. He also discussed very fully the 
present public attitude toward life in- 
surance in periods like the present. 

Peter M. Fraser, vice-president, dis- 
cussed in detail the present situation 
prevailing in the sales and management 
fields. He emphasized those important 
factors which the general agents of the 
company can capitalize during the en- 
suing year. 

The remainder of the day was de- 
voted to a discussion led by Secretaries 
Jacob H. Greene and Henry H. Steiner, 
of other facilities available to the gen- 
eral agent for operation to the full 
working capacity of each respective 
territory. 

The President’s Dinner was held on 
the evening of the first day, at which 
time President Loomis spoke of the 
company’s present status and the prog- 
ress made during the past year. L. D. 
Fowler, general agent at Fort Wayne, 
was announced winner of the Presi- 
dent’s Organization Trophy. 





W. R. Wills, President; C. A. Craig, Chairman of the Board, and C. R. Clements, Executive Vice-President, 
National Life & Accident Insurance Company 
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LOYALTY GROUP 


a MEAT A A Td AMMA A 
‘TRUE “OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself; Faith in the Present; and Faith in the Future. 

False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon, and is acknowledg- 
ment of unbelief in self, too often coupled with the wish to profit through the misfortunes of others. 

History. that Just Judge of Humanity, reads the record and inexorably records the verdict. 

The Verdict is, always has been, and always will be that True Optimism is justified and its results proven; 
that False Optimism cannot last because of its unsound foundation; and that Pessimism cannot prevail, but 
must ever fail because of its inherent untruth and viciousness. 

History records that the world progressed, and was in every way better and more prosperous in the year 
100 than in the year 1 A. D.; History records that the world progressed. and was in every way better ‘and 
more prosperous in the year 1000 than in the year 100 A. D.; History records that the world progressed, and 
was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.; and History will 
continue to record the progress of the world. and this record will show the year 2000 in every way better and 
more prosperous thar the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will be in every way better and more prosperous than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two thousand years ago a wise teacher and leader of men said: 

‘‘Now Faith is the substance of things hoped for, the evidence of things not seen’”’ 
Today Faith is as then. Today, as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed, and that individuals 
will suffer misfortunes in the future and more will succumb, cannot be denied, but such misfortunes, however 
hard for the individuals, are after all individual misfortunes and will not, in fact cannot stay the world march 
of progress and prosperity. 3 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you E 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so’’. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 
z Humanity; make known your Faith in your Nation; make known your Faith in the Future; 

make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock at the door, and will surely enter if we but heed 
it, instead of harkening to cowardly fear. 
NE AL BASSETT, President. 
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NEAL BASSETT, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 


~~" NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


SUPERIOR FIRE INSURANCE COMPANY 


NEAL BASSETT, Chairman of Board 

















W. E. WOLLAEGER, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
ARES | L. JACKMAN, President Ke NEAL BASSETT, Vice-President 


N KAY, Vies-Precldean A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE CAPITAL FIRE INSURANCE COMPANY 


CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 


UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 








“NEAL BASSETT, Chairman of Board 
CHAS. H. YUNKER, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 








NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President H. S. LANDERS. Vice-Pres. & Gen'l Counsel S. WM. BURTON, Vice-Pres. J. C. HEYER, Vice-Pres. 
EARL R. HUNT, Vice-Pres Ss . McCLURE, Vice-Pres. JOHN KAY, Vice-Pres. A. H. HASSINGER, Vice-Pres, WELLS T. BASSETT, Vice-Pres 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 








NEAL BASSETT, Chairman of Board 
C. W FEIGENSPAN President H. S. LANDERS, Vice-Pres. & Gen'l Counsel W. VAN WENELE, Vico-Presitont E. C. FEIGENSPAN, Vice-President 
JO KAY, Vice-President . HASSINGER, Vice-President ELLS T. BASSETT, Vice-President 
COMMERCIAL CASUALTY INSURANCE COMPANY 
WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, Chicago, Il. 10 Park Place San Francisco, California 
H. A. CLARK, Manager Newark, New Je sean 60 ee Street 
Ass’t Manage 
th ee pg a 
JAMES SMITH FRED. W, SULLIVAN MASSIE & RENWICK, Ltd., Managers JOHN R. COONEY CHAS. H. GATCHEL 
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Markham Proposed For 
Chamber of Commerce 


Noted St. Louis Agent Has 
Exceptional Qualifications for 
Important Post 


George D. Markham of St. Louis, one 
of the founders of the National Asso- 
ciation of Insurance Agents and its 
third president, has been notified by 
President William Butterworth of the 
Chamber of Commerce of the United 
States that his name has been proposed 
by petition for nomination to member- 
ship on the Board of Directors, to rep- 
resent insurance. 

In accordance with the by-laws of 
the National Chamber, the petition has 
been signed by the presidents of five 
organization members. It will be voted 
on at the meeting of the National 
Councillors, representing the trade as- 
sociation membership, April 28 at At- 
lantic City, immediately preceding the 
annual meeting of the Chamber. Of 
the two directors of the Board rep- 
resenting insurance, Charles W. Gold, 
Greensboro, N. C., president of the 
Jefferson Standard Life, will hold office 
until 1932; the term of C. A. Ludlum 
of New York, former vice-president of 
the Home, expires at the next annua! 
meeting, leaving the vacancy for which 
Mr. Markham’s name has been pro- 
posed. The candidate receiving the 
greatest number of votes becomes the 
nominee, to be voted on by the Chamber 
asa whole. According to all precedent, 
nomination is tantamount to election. 

Mr. Markham is not only a leader 
in the National Association, but is a 
citizen of prominence, long active in 
public affairs in St. Louis. He is con- 
versant with the affairs of the Na- 
tional Chamber, having served as a 
National Councillor from 1921 until 
1928. He has served as vice-president 
f the St. Louis Chamber of Commerce, 

which one of his partners, C. H. 
Morrell, is now chairman of the Board. 

Mr. Markham received his A. B. 
legree from Harvard in 1881 and was 
ccorded an honorary A. M. degree by 
that University in 1914. He was grad- 
uated from the Washington University 
School in 1891. Upon leaving 
Harvard he entered the insurance 
agency office of his father, the late W. 
H. Markham, and this year will have 


Law 
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DEATH OF T. F. BEHAN 


After a serious illness extend- 
ing over the past three weeks, 
Thomas F. Behan, superintendent 
of insurance of the State of New 
York, died on Monday night of 
this week. 

Mr. Behan had been superin- 
tendent since Jan. 1 of this year 
although he assumed the acting 
superintendency last summer up- 
on the resignation of Albert Con- 
way. His untimely death brings 
to a close a great record of ser- 
vice with the insurance depart- 
ment which began in 1883 when 
he joined the department as an 
office boy. He was successively 
clerk, order clerk, chief clerk and 
in 1906 third deputy superintend- 
ent. He later headed the corpo- 
rate bureau and at the time of 
Mr. Conway’s resignation was 
first deputy superintendent. 

Mr. Behan was not very active 
in politics and his recent appoint- 
ment to the superintendency was 
hailed country-wide by insurance 
interests because it was evident 
that Governor Roosevelt’s choice 
had been made solely on merit. 
Political camps were not so 
pleased. 

When he announced Mr. Be- 
han’s appointment in January, 
Governor Roosevelt was quoted 
as saying: “He knows the busi- 
ness of the department thorough- 
ly; he is solid and has his feet 
on the ground, and you need only 
take one look at his face to know 
that he is honest.” 











completed 50 years in the insurance 


business. 





ROYAL’S CREDIT DEPARTMENT 

H. E. Patten, who has latterly been 
connected with the credit department 
of the Central Hanover Bank, and prior 
thereto for many years with the credit 
department of the Farmers’ Loan & 
Trust Co., has associated himself with 
the Royal Insurance Co. and the other 
companies of the group. He will have 
charge of credit or moral hazard inves- 
tigation, with headquarters at the gen- 
eral offices in New York. 


Russian Insurance Case 
Finally Settled 


Court ‘Orders Funds Paid to 
Directors Whose Companies 
Have Met Obligations 


The New York Court of Appeals has 
rendered a final decision in the case of 
the five Russian insurance companies 
whose funds have been held by the 
State of New York ever since the 
Soviet government nationalized insur- 
ance and dissolved all private carriers. 

The disposition of these funds, which 
aggregate more than $5,000,000, has 
been the subject of much litigation in 
New York State for the past six years. 
Prominent among the litigants were 
the so-called refugee directors, the 
State of New York, represented by the 
attorney-general’s department and the 
New York Insurance Department. The 
directors wanted the money, the State 
and the department, custody of the 
funds until it was assured that only 
the rightful owners would receive them. 

The court held that since the First 
Russian Insurance Co. and the Russian 
Reinsurance Co. each had a quorum 
of directors and that all of their obliga- 
tions in this country had been met, they 
should receive their money without any 
further argument. In the cases of the 
Northern of Moscow and the Moscow 
Fire, both of which have met their 
obligations it was decided that since 
no quorum of directors existed, the 
balance of the funds should be turned 
over to surviving directors on their 
furnishing a bond guaranteeing the 
faithful application of such funds. 

The Second Reinsurance Company is 
insolvent and in the hands of legal re- 
ceivers to whom the court directed the 
funds be assigned for the benefit of 
creditors. 


LESLIE CARPENTER DIES 

NATCHEZ, Miss., Feb. 13.—Leslie 
Carpenter, president of the Mississippi 
Fire Insurance Company and one of 
the State’s leading bankers and capi- 
talists, died here Feb. 9 from a heart 
attack. Carpenter was active vice- 
president of the City Bank and Trust 
Co., of Natchez, president of the Guar- 
anty Bond & Mortgage Co. and presi- 
dent of the Walthall Hotel Co. 
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‘Lhe Loss Ratio 


in Relation to 


Premium 


It is a curious paradox that the recent 
increased loss ratio has caused people to 
think more about insurance. Comment is 
frequent that the companies must pay 
more dishonest losses than they did in 
such years as 1928 and 1929. Thus as- 
sureds are getting a better idea of what 
moral hazard means to insurance—and 
perhaps other problems as well. 


This is the last way insurance men 
would choose to focus attention on insur- 
ance. But we can take advantage of 
greater public interest in a business that 
paid a large share of such conflagrations 
as that in Fall River, 1928; Berkeley, 
1923; Atlanta, 1917; Kingsland (N. ].), 
1917; Augusta, 1916; Paris (Tex.), 1916 
Chelsea (Mass.), 1908; San Francisco, 
1906: Baltimore, 1904, and Chicago, 
1871. 


Such public interest indicates sympa- 


Volume 


thy, but fire insurance doesn’t want that 

unless it is properly applied in the pur- 
chase of adequate indemnity, based on 
appreciation of insurance as the bulwark 
of other business. Some day, we all hope, 
people will learn that it is economical to 
leave all risk possible to an insurance 
company. They will then be better able 
to devote themselves to building their 
own business, secure in the knowledge 
that, come what may, it will go on at a 
profit, though the profit may be paid for 
a time by an insurance company. 


But the object now is to take advantage 
of greater public interest in insurance. 
That requires calls on clients and pros- 
pects, and consideration with them of a 
complete insurance program. It means 
work, but it may mean too capitalizing 
on this interest of which we have been 
speaking. 


CORROON & REYNOLDS 


Incorporated 


INSURANCE UNDERWRITERS 


Manager 
QD illic : T . Y k T 
)2 William Street New York, N. Y. 
\ RICA I TA \ RANCE COMPANY er N \ INDEPENDENCE INDEMNITY COMPANY 
Philadelphia, Pa. 
| Fire INSURAN COMPANY F THE ( y FN Yor . 
KNICKERBOCKER INSURANCE COMPANY OF NEW YorkK 
Brooktyn Fire Insurance COMPANY Mert HANTS AND MANUFACTURERS Fire INSURANCE COMPANY 
Newark, N. J. (Chartered 1849) 
Giope Insurance COMPANY AMERICA , . 
“—— (Establish New York Frre Insurance Company 
(Incorporated 1832) 
INDEPENDENCE F RE INSURANCE COMPANY Repusiic Fire InsurANCE COMPANY OF AMERICA 
Philadelphia, Pa Pittsburgh, a. (Incorporated 1871) 
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BIRMINGHAM, ALA., Feb. 17.—A sim- 
plified rating system saving agents 
much office work has been announced 
for Birmingham and suburbs by the 
Alabama Inspection and Rating Bu- 
reau. Details of the new plan were ex- 
plained to the Birmingham Association 
of Insurance Agents at the last meeting 
by District Manager E. C. McGarity 
and unanimously indorsed by that body. 

Under the new system which will be 
put into operation in about three 
months agents will be relieved of keep- 
ing up their own rate books on resi- 
dential property. Heretofore they have 
been forced to make insertions in their 
schedules as corrections and additions 
were sent out by the bureau. In the 
future the stamping office will keep a 
central revolving card index system and 
agents by telephone may obtain 
rates as needed. At the end of the 
month agents can send in a list of their 
renewals to the office and will be ad- 


the 


vised of the correct rates. This will 
cut down on non-approvals due to er- 
rors made by the various agents in 


reading their rate books. 

District Manager McGarity stated 
that the new system is the same as 
that used in Atlanta and Miami with 
entire satisfaction to agents. Agents 
will still keep their commercial rate 
books, which comprise only a small per- 
centage of the residential ratings. 
There are fewer changes in commercial 
ratings, the business is more competi- 
tive and agents will have opportunity 


to quickly take advantage of rate 
changes. 

Defining Auto Fleets 
Alabama insurance agents are 


scratching their heads for a definition 
of a fleet policy as the result of a series 
of four questions propounded by 
Charles C. Greer, new superintendent 
of the State Bureau of Insurance. He 
is seeking views of agents before pro- 
mulgating a ruling affecting this cype 
of business. 

The Birmingham Association took up 
the questions at its last meeting and is 
preparing answers in line with the ma- 
jority opinion of the body. Questions 
asked by Mr. Greer with requests for 
specific examples are as follows: 

1. What is a fleet? 

2. Why are rates lower on fictitious 
fleets? 

3. Do you consider writing fictitious 
fleets rebating? 

4. Do you consider writing of ficti- 
tious fleets discrimination? 

The Alabama Association of Insur- 
ance Agents as well as local associa- 
tions were displeased with the attitude 
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News of the Southern Field 


of the State department under the ad- 
ministration of George H. Thigpen, 
whose term has just expired. He per- 
mitted fleets not under common owner- 
ship with certain restrictions which 
agents claim were never enforced. 


Hit Part Timers 

A renewed stand against part time 
and dual agencies was taken by the 
Birmingham Association of Insurance 
Agents at its monthly meeting last 
week. The application of an attorney 
writing insurance as a side line was 
turned down, his position held to be 
similar to that of a banker engaged 
in the insurance business. The attorney 
gave as his companies one already rep- 
resented by a member of the exchange. 


Charlotte Exchange 

CHARLOTTE, N. C., Feb. 13.—The 
Charlotte Insurance Exchange at a 
meeting Wednesday marking its rise 
to leadership in membership of the 
North Carolina exchanges in the Na- 
tional Association of Insurance Agents, 
voted to stop its members from giving 
information about rates to agents in 
other States, and considered a resolu- 
tion which would place on agents writ- 
ing new insurance policies the burden 
of collecting for other agents whatever 
premiums the policyholder might owe 
on insurance lapsed for non-payment 
of premiums. 


ANNOUNCEMENT 

THE SPECTATOR has moved its south- 
ern department headquarters from 
toom 304 Mason Building, 730 Gravier 
Street, New Orleans, La., to Room 301 
in the same building. An extensive dis- 
play of statistical and educational 
books concerning life, fire and casualty 
insurance is carried in the new office, 
and the insurance public of New Or- 
leans is cordially invited to consult this 
library at any time. 


a 
This resolution was tabled for action 
at the next meeting of the exchange, 
March 11. It means an effort of the ex- 
change, asserting its growing strength, 
to purge the books of the business of 
undesirable business in fire, surety and 
casualty insurance. It would require an 
agent canceling a policy for unpaid 
premiums and desiring the help of the 
exchange in collecting the money owed 
him by the company whose policy he 
canceled to notify the exchange of the 
cancellation. The secretary of the ex- 
change would notify members, and any 
agent in the exchange who wrote a new 
policy for the company whose policy 
for non-payment 
would be required to be responsible for 
the unpaid premium of the canceled 
insurance. 
The today 
membership in the National 
tion of Insurance Agents from 18 to 51 


had been canceled 


its 
Associa- 


exchange increased 


members. 


HE regular monthly meeting of 

the Mutual Fire Insurance Asso- 
ciation was held on Friday, Feb. 13, 
in the new offices in the Public Ser- 
vice Building, 89 Broad Street, Boston. 
This is the first meeting in the new 
quarters which were occupied on Feb. 
11 by the Association and the Mutual 
Fire Adjustment Bureau. The Mutual 
Association has retained headquarters 
in Boston since 1879. 

* *« * 

Graduates of the insurance courses 
in the Boston branch of the Insurance 
Institute of America, Inc., have or- 
ganized an postgraduate association to 
be called the Boston Alumni Associa- 
tion of the Insurance Institute of 
America, Inc., of which the following 
are officers: president, Edward J. Solari 
(Employers Liability); first vice-presi- 
dent, Benjamin H. York (broker); sec- 
ond vice-president, Clifford A. Peterson 
(Merchants & Farmers Mutual); third 
vice-president, Walter Fowler (Fire- 
mans Fund); secretary, George E. 
Wurzburg (United Mutual); treasurer, 


Jew England News and Comment 


Albion W. Shaw (Field & Cowles). 
Mrs. Sara H. Parshley (Royal In- 
demnity), is chairman of a committee 
which will meet on Feb. 20 to draft by- 
laws. Daniel N. Handy, secretary- 
librarian, of the Insurance Library As- 
sociation of Boston, is chairman of the 
executive committee. 
* * * 

An informal get-together was given 
by the directors of the Massachusetts 
Plate Glass at a luncheon on Feb. 11 
at Patton Restaurant. The guests in- 
cluded the agents. Honored 
included First Deputy Commissioner 
Arthur E. Linnell; Samuel B. Reed, 
president of the Boston Board of Fire 
Underwriters. There were also present 
several representatives of prominent 
Boston agencies. The president of the 
company, John H. Eddy, was toast- 
master. 


guests 


* * * 


Walter B. Hatfield of the Boston 
agency of Rogers & Hatfield, was one 
of the speakers before the Utica In- 
surance Society last month. 
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ADMITTED ASSETS 





Bonds and Stocks............ $19,656,297.00 






First Mortgages 150,000.00 
Real Estate ...... siete ate a 1,123,930.00 
Cash on Hand and in Banks. 577,579.96 






3,479,932.26 






$24,987 ,739.22 





Increase in Assets............... $500,118.05 








FINANCIAL STATEMENT 
UNITED STATES BRANCH 
December 31, 


Increase in Surplus $749,268.86 


1930 


LIABILITIES 





et fs aol $ 7,017,486.53 
10,683,913.00 


Unearned Premiums 
Reserve for Losses........... 
Reserve for Taxes 
Other Liabilities ......... 
Voluntary Reserve for Contin- 
PE sp tcr cere ave week bs 
Surplus to Policyholders 


1,478,512.87 


500,000.00 
5,307,826.82 








$24,987,739.22 


Increase in Voluntary Reserve. $200,000.00 


















GENERAL ACCIDENT 


FIRE AND LIFE 


ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
General Building, Fourth and Walnut Streets 
PHILADELPHIA 


































EUREKA-SECURITY 
FIRE and MARINE 


Insurance Company 





22 Garfield Place, 


Cincinnati, O. 








CAPITAL $1,000,000 


AN OLD COMPANY WITH 
AN EXCELLENT RECORD 






> 


STATE AGENTS 


New York Pennsylvania 
George H. Reuter George A. Reynolds 
P. O. Bex 299 901 Celumbia Bids. 
Syracuse, N. Y. Pittsburgh, Pa. 





New Jersey 
John A. Lance 
9 Clinton St. 
Newark, N. J. 


















EXCESS 


INSURANCE COMPANY 


OF AMERICA 
JAMES GIBBS, President 










CASUALTY & SURETY 
REINSURANCE 
EXCESS AND SHARE 








Executive Offices: 


84 William Street, New York City 
Telephone: Beekman 0890 
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EXTRACTS FROM STATEMENTS OF FIRE 
AND MARINE INSURANCE COMPANIES 
Surplus to 


Name and Location Policy- 
of Company Dec. 31 Assets holders 
Albany, 1930 $2,207,350 $1,273,900 
Albany, N. Y. 1929 2,326,308 1,385,067 
Alliance Co-opera- 1930 300,511 114,788 
tive, Topeka 1929 288,205 142,182 
American General, {1930 1,028,662 723,041 
Houston, Tex. 1929 1,001,153 762,187 
American, 1930 34,103,434 15,828,918 
Newark 1929 37,605,290 17,789,622 
American Union, 1930 2,308,708 1,713,967 
N. Y. 1929 2,195,864 1,640,641 
Bankers Fire, 1930 365,490 228,279 
Durham, N. C. 1929 358,822 531,604 
Berkshire Mut. F., 1930 832,575 249,066 
Pittsfield, Mass. 1929 836,500 268,195 
Birmingham Fire, 1930 1,232,159 735,605 
Birmingham, Ala. } 1929 = 1,352,720 819,983 
Caledonian-Amer- 1930 1,617,393 1,364,808 
ican, Hartford 1929 1,663,320 1,222,850 
Caledonian, Edin- 1930 4,272,410 1,410,750 
burgh, Scotland 1929 4,533,820 1,540,602 
Citizens Ins. Co. of 1930 2,948,579 1,960,399 
N. J., Jersey City | 1929 2,017,950 2,010,450 
City of N. Y., 1930 7,201,965 3,245,606 
N. Y. 1929 7,978,962 4,338,724 
Columbia, 1930 3,477,822 2,437,318 


3,481,749 2,334,128 
444,024 


1929 
1930 
1929 
1930 
1929 


Jersey City 


vt 


Commerce, 
Glens Falls 





5,003,08 
2,640,026 


Cosmopolitan Fire, 
i ae 2,685,071 





2 
., 
2, 
County Fire, 1930 2,295,188 1, 
Phila. 1929 2,405,868 1, 
Eagle Fire Co., 1930 2,486,258 1 
N. Y. 1929 1,920,333 1 
East and West, 1930 3,054,176 2, 
New Haven 1929 3,131,309 2,3 
Eastern Fire, 1930 606,937 
Atlantic City 1929 608,925 
Farmers Fire, 1930 2,694,530 1,565,237 
York, Fa. 1929 2,536,232 1,414,168 
Firemens, 1930 739,666 434,500 
789,086 486,441 
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— Fire Protec. Co. of { 1930 591,967 526,949 
— Am., Dover, Del. 1929 604,992 
German Mutual 1930 : 
Fire, Chicago 1929 
Glens Falls, 1930 20,731,756 11,263,166 
Glens Falls 1929 23,429,396 11,121,446 
Globe & Rutgers, 1930 87,416,300 37,109,790 
N. Y. 1929 102,242,221 51,566,117 
Hampshire Mut., 1930 171,068 52,866 
Pittsfield, Mass. 1929 178,271 66,910 
Hartford Fire, 1930 93,710,884 45,081,959 
Hartford 1929 96,794,724 43,185,595 
lilinois Fire, 1930 1,180,460 805,936 
Peoria, Ill. 1929 1,500,508 1,103,621 
Imperial Assur., 1930 3,927,911 2,542,142 
N. Y. 1929 3,855,552 2,379,924 
Indiana Ret. Mer. 1930 227,743 150,963 
Assn. Mut., Ind. 1929 230,044 150,349 
Industrial, 1930 773,933 430,024 
Dallas 1925 757,433 524,476 
Int.-Ocean Reins., 1930 4,071,872 1,547,906 
Cedar Rapids 1929 3,777,940 1,509,921 
Iowa Nat'l Fire, 1930 1,276,531 
Des Moines 1929 1,246,679 
Michigan F. & M., 1930 4,015,074 
Detroit 1929 3,970,629 2,122,277 
Millers National, 1930 5,804,811 2,847,793 
Chicago 1929 5,700,043 2,852,993 
Mut. Fire, Marine 1930 1, 1,317,289 
& Inland, Phila. 1929 1, 1,126,018 
National Automo- 1930 1, 432,497 
bile, Los Angeles } 1929 1,5 418,053 
National F. & M., 1930 1 892,723 
Elizabeth, N. J. 1929 1,263,189 1,152,926 
Nat. Imple’t Mut., 1930 1,036,285 208,410 
Owatonna, Minn. /} 1929 1,018,067 224,357 
National Reserve, 1930 2,850,018 815,252 
Dubuque 1929 3,031,012 1,114,748 
Netherlands, The 1930 1,803,292 1,011,814 
Hague, Holland 1929 1,694,142 1,023,106 
New England Fire, {| 1930 1,438,068 1,002,694 
Pittsfield, Mass. 1929 1,351,447 1,154,485 
Y. Underwriters {| 1930 7,2 25 5,889,353 
Ins. Co., N. Y. 1929 6,878,565 5,777,367 
rthwestern F. & 1930 2,975,882 1,791,632 
M., Minneapolis 1929 3,373,757 1,817,612 
rthwestern Nat., { 1930 15,584,324 6,497,407 
Milwaukee 1929 15,903,422 6,482,022 
Indemnity Fire | 1930 605,840 423,017 
Corp., Phila. 1929 580,784 366,490 
enix Assurance, { 1930 8,679,941 3,746,906 
London 1929 8,629,290 3,149,145 
een of America, 1930 23,478,084 12,083,957 
N. Y. 1929 24,796,297 12,805,481 
‘OR 
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New Jersey News and Gossip 


general result of a feeling of opposition 
to large appropriations for added con- 
struction notwithstanding the fact that 
the schools are and will be crowded 
owing to the steady influx of residents 
to northern New Jersey. As it turned 
out however, several hundred thousand 
dollars will be spent for new buildings 


and local agents are happy. 
o* * * 


ORMER Governor E. Lee Trinkle, 

of Virginia, will appear before a 
joint session of the New Jersey Gen- 
eral Assembly, March 10 as the per- 
sonal representative of Governor John 
Garland Pollard to extend the Old 
Dominion’s invitation to the people of 
New Jersey to attend the Yorktown 
Sesquicentennial. The celebration, an 
event of national moment, will begin 
Oct. 16 and close Oct. 19, the one hun- 
dred and fiftieth anniversary of the 
surrender of Lord Cornwallis to Gen- 
eral Washington. New Jersey and the 
other twelve original States are ex- In other words, even if the garage is 
pected to play an important part in the of standard construction (Require- 
pageant. Cornelius Doremus of Ridge- ments of Booklet 8) and the communi- 
wood is New Jersey’s sesquicentennial cation with dwelling is by standard 
double firedoors, there is no benefit de- 
rived as to differential in rates—the 
two structures are considered as one 
risk and must be insured at dwelling 
rate plus charges for automobile(s). 

It would appear therefore that, while 
the “General Requirements,” as shown 
in Booklet 8 are, apparently, not man- 
datory, the only satisfaction vouchsafed 
to the assured in following them is 
that of having built a garage of su- 
perior construction, communicating 
with his house in a manner which re- 
duces the danger of exposure to a mini- 
mum, but without getting any com- 
pensating benefit in the way of rate 
on the entire property. 


According to a ruling of the Schedule 
Rating Office, a private garage can 
only be insured as a separate risk when 
actually detached from the dwelling. 


commissioner. 
* 

Insurance agents in general and tax- 
payers in particular kad a strenuous 
day last week when nearly seventy mu- 
nicipalities of Bergen County held an- 
nual school elections. Expenditures 
amounting to nearly $6,700,000 for edu- 
cational purposes, which included also 
the construction of additional school 
buildings and the election of many new 
members to the various Boards of Edu- 
cation, were voted upon by the electo- 
rate of the cities and towns. Although 
the voting was, comparatively, light, 
there was unmistakable evidence in the 








G. R. CROSLEY RETIRED 
George R. Crosley, veteran 
fieldman, known throughout Iowa in- 
surance circles, has been retired by his 
companies on pension, after 40 years 
in the insurance business. He has been 
in the the Western and 


British America for the past 30 years 
and is now retiring as State agent. 
He still retains, however, a_ position 
as staff adjustor for the Crum and 
He will continue 
his residence at Webster City. 


Iowa 


Forster companies. 


service of 


THOMAS O’BERRY APPOINTED BY 


Richmond of N. Y., {| 1930 3,243,980 1,906,929 
N. Y. 1929 3,924,309 2,364,490 GREAT N ATION Al 
Seaboard, 1930 537,636 461,947 : a 
Baltimore 1929 585,015 513,367 . B , 
Scottish Union & 1930 9,460,206 3,819,424 Spencer B. Curry, vice-president and 
Natl., Edinburgh | 1929 9,323,490 3,584,477 general manager of the Great Na- 
Security Fire, 1930 2,131,110 1,005,891 ° 1 Ins . 
Davenport, Iowa } 1929 2,197,461 1,083,103 tional Insurance Company, announces 
Security, New 1930 12,669,045 6,082,041 the appointment of T s ’ 
Haven, Conn. 1929 13,662,095 6,532,252 ht homas O’Berry, 
Sentient Fire. 1930 2.402.528 1,962,949 Of Goldsboro, as North Carolina agency 
Springfield, Mass. | 1929 1,635,07 1,842,808 supervisor. 
South Carolina, 1930 918,595 451,172 





1,015, 175,960 Mr. O’Berry is widely known in his 
34,699,216 17,211,5 


545 - . 5 
39,670,027 19.230,307 home State in insurance circles, and 


Columbia, S. C. 1929 
Springfield F. & 1930 
M., Springfield 1929 
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1,485,046 is the son of , ° - . ad 

Dallas, Tex. 1929 2.299.058 1,668,580 ; Captain Nathan O’Berry, 
Twin City Fire, 1930 1,409,062 1,017,991 Who has just been reelected treasurer 
es — 987,126 of the State of North Carolina by the 


161,949 Zaeee i : 
571,028 largest majority ever given a candi- 
poy te date for that office. 

402,975 Ww. 
315.183 
136,022 
294.574 
097,185 
"121,235 
418,755 


477,733 


Union Ins. Soc. of { 1930 3,721,403 


Canton, Hongkong 
United Firemens, 
Phila. 
Universal, 
Newark 
Utah Home F., 
Salt Lake City 
Washington Assur- 
ance Corp., N. Y. 
Wheeling Fire, 
Wheeling, W. Va. 


1929 3,846,424 
1930 4,213,473 
1929 4, 

1930 4,534,484 
1929 5,140,267 
1930 5 

1929 
1930 
1929 
1930 
1929 


269,154 
5 B. O’Neal, former special agent 
in North Carolina, has taken over the 
South Carolina and Georgia agencies 
and will make his headquarters in 
Georgia. 








935,705 


979,014 
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One Hundred and Seventh Annual Statement 
1824 — 1931 


United States Fire Insurance Company 
of New York 


Organized 1824 
STATEMENT DECEMBER 31, 1930 


ASSETS LIABILITIES 












United States Government Bonds $ 4,507,900.00 Unearned Premiums $13,683,617.55 
oo. pro Stocks Real E crete Losses in Process of Adjustment 2,193,012.00 
nds an ortgages on Real Estate 911,445. gy ao Dep 

Client tase 3,000.00 All Other Liabilities 802,504.80 
Cash on Deposit 1,844,047.70 Capital $ 5,000,000.00 

Premiums in Course of Collection 1,777,363.38 Net Surplus 10,646,850.89 

Bills Receivable 207 083.37 sideman 

Interest Accrued 104,876.79 = 

lions tee. 5,265.00 Surplus to Policyholders 15,646,850.89 


$32,325,985.24 





$32,325,985.24 














RISKS WRITTEN 


Fire — Tornado — Automobile and Automobile Damage — Aircraft and Aircraft Damage 
Explosion — Riot and Civil Commotion — Sprinkler Leakage — Rain — Hail — Earthquake 
Inland and Ocean Marine — Fine Arts — Jewelry and Fur Floater (All Risks) — Parcel Post 
Use and Occupancy — Rents — Leasehold 





One Hundred and Ninth Annual Statement 
1822 — 1931 


The North River Insurance Company 
of New York 


Incorporated 1822 
STATEMENT DECEMBER 31, 1930 
ASSETS LIABILITIES 


Unearned Premiums 












$ 2,712,080.00 
15,077,413.00 
726,300.00 


United States Government Bonds 
Other Bonds and Stocks 
Bonds and Mortgages on Real Estate 


Losses in Process of Adjustment 


All Other Liabilities 


Cash on Deposit 


Premiums in Course of Collection 


Bills Receivable 
Interest Accrued. 
Reinsurance Due. 


1,169,224.37 


1,143,960.12 Capital 
36,231.03 Net Surplus 
46,582.92 
2,879.00 Surplus to Policyholders 


$20,914,670.44 


$ 8,498,315.50 
1,598,189.00 
447,231.35 
$ 4,000,000.00 
6,370,934.59 


10,370,934.59 


$20,914,670.44 









RISKS WRITTEN 


Fire — Tornado — Automobile and Automobile Damage — Aircraft and Aircraft Damage 

Explosion — Riot and Civil Commotion — Sprinkler Leakage — Rain — Hail — Earthquake 

Inland and Ocean Marine — Fine Arts — Jewelry and Fur Floater (All Risks) — Parcel Post 
Use and Occupancy — Rents — Leasehold 


CRUM & FORSTER, Managers 
110 William Street, New York City 


Western Dept., FREEPORT, ILL. Pacific Dept., SAN FRANCISCO, CAL. 
Southern Dept., ATLANTA, GA. Allegheny Dept., PITTSBURGH, PA. 
Carolinas Dept., DURHAM, N. C. 
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ALBANY LEGISLATION 


ALBANY, Feb. 4.—Such an unusual 
dearth of bills relating to insurance at 
this stage of the session is provoking 
comment in legislative circles. Ordi- 
narily they are fairly plentiful, with 
the advent of February. Even the cus- 
tomary deluge of amendments to the 
workmen’s compensation law is lacking, 
although a considerable number already 
have been proposed. Committees to 
which these measures have been re- 
ferred are beginning to function, and 
shortly a few of these bills will come 
before the two Houses for disposition. 
Of late years the tendency has been 
against wholesale changes in the com- 
pensation law, and drastic amendments 
to the insurance law likewise have 
failed of approval by the legislature. 
Recommendations of the Insurance De- 
partment are favorably received, as a 
rule, and are enacted without encoun- 
tering much opposition in either legis- 
lative branch. During the present 
month it is likely the Department will 
submit, through Senate and House com- 
mittees, several bills calling for amend- 
ments to the existing law, but the 
nature of the proposed changes as yet 
has not been disclosed. 

Bills lately introduced include the 
following: 

Assemblyman Meyer Alterman, New 
York, amending section 59, vehicle and 
traffic law, relating to negligence of an 
operator, other than the owner, and 
attributable to him, so as to make the 
owner liable, whether or not the op- 
erator was in the course of employ- 
ment, or disobeyed instructions. Also, 
an amendment to section 42, New York 
City municipal court code, in relation 
to undertakings on attachments, by 
providing that a bond must accompany 
the undertaking, and, except in the case 
of a surety company, the bond must 
have the approval of the court, unless 
there is attached a detailed report of 
the financial condition of the individual, 
bound thereby. 

Senator Julius S. Berg, New York, 
and Assemblyman Carl Pack, Bronx, 
enacting the motor vehicle compensa- 
tion law. 

Assemblyman William Schwartz, 
New York, adding new subdivision 19-a, 
section 138, civil practice act, giving 
preference to an action to recover 
damages for personal injuries, in which 
the plaintiff has become a _ public 
charge, due solely to injuries suffered. 

Assemblyman Alexander H. Garn- 
jost, Westchester, adding new section 
&i-e, general municipal law, to au- 
thorize a municipal corporation to re- 
quire a contractor, performing public 
work, to give bonds to secure the per- 
formance of such work, and the pay- 
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ment of the claims of sub-contractors, 
material, men and labor. 

Assemblyman Albert D. Schanzer, 
ings, adding new section 183, insurance 
law, to provide that a title guaranty 
corporation shall be liable for the fair 
and reasonable value of the susred’s 
loss, whether complete or partial, not 
exceeding the fair value stated in the 
policy. 

Senator George R. Fearon, Onon- 
daga, amending sections 85 and 839, civil 
practice act, and section 120, decedent 
estate law, relating to abatement of 
actions for personal injuries. 


Assemblyman James R. Stevenson, 
of Delaware, amending subdivision 3, 
section 266, insurance law, relative to 
the power of cooperative fire insurance 
corporations, doing business on the as- 
sessment plan, to borrow money to 
pay losses and expenses in order to 
make up any deficiency, or to maintain 
assets in excess of liabilities. He also 
has presented a bill amending subdivi- 
sion I, section 266, insurance law, rela- 
tive to the amount of risk insurable by 
cooperative insurance corporations. 

Senator J. Griswold Webb, Dutchess, 
adding new sections 73 and 74, civil 
rights law, so as to provide that the 
owner or proprietor of aircraft shall 
be liable for damages to persons and 
property only if injuries suffered re- 
sulted from the negligence of the for- 
mer. 

Assemblyman Millard E. Theodore, 
New York, adding new subdivision 20, 
section 138, civil practice act, to give 
preference to personal injury actions 
where the plaintiff proves he has not 
enough means to support himself or de- 
pendents, and is physically unable to 
earn reasonable wages. 

Assemblyman Louis Cuvillier, New 
York, adding new article 16-a, labor 
law, to create an employment reserve 
fund, employers to contribute at the 
rate of one and one-half per cent of the 
wages paid employees. 

Assemblyman Herbert A. Bartholo- 
mew, Washington, amending sections 
103 and 104, highway law, by requiring 
boards of supervisors to give an under- 
taking to the town, with sureties or a 
surety bond, for all highway moneys 
received from the State. 

Assemblyman Ferdinand R. Horn, 
Jr., Rockland, amending section 1424, 
penal law, by increasing from $100, or 
thirty days’ imprisonment, the min- 
imum penalty for giving a false alarm 
of fire, or interfering with fire alarm 
telegraph systems. 

Assemblyman R. Foster Piper, Erie, 
providing for the incorporation of as- 
seciations of volunteer fire companies, 
volunteer fire departments and exempt 
volunteer firemen’s associations. 

Assemblyman Edward J. Coughlin, 
New York, amending subdivision 6, sec- 
tion 270, labor law, by providing that 
partitions in the interior of fireproof 
buildings, where labor is employed, 
shall be of fireproof material. 

Senator Frederick J. Slater, Monroe, 
amending section 320-b, highway law, 
to permit county road fund moneys to 
be used for compensation and public 
liability insurance and cost of rights of 
way. 








GEORGE C. LONG STRONGLY 
ENDORSED FOR CHAMBER 
OF COMMERCE 


The candidacy of George C. 
Long, Jr., vice-president of the 
Phoenix Insurance Co., Hartford, 
for a place on the directorate of 
the Chamber of Commerce of the 
United States, is said to be 
strongly supported. The petition 
of nomination was signed by 
James Wyper, president of the 
National Board of Fire Under- 
writers; George E. Lackey, pres- 
ident of the National Association 
of Life Underwriters; James S. 
Kemper, president of the Federa- 
tion of Mutual Fire Insurance 
Companies, and many other dis- 
tinguished men outside the insur- 
ance field. 











LA SALLE FIRE’S RESULTS 


The annual statement of the La Salle 
Fire Insurance Co., a division of In- 
surance Securities Company, Inc., 
shows excellent results, notwithstand- 
ing the poor business and financial con- 
ditions of last year. Premium income 
amounted to $849,933.03, an increase of 
$79,717.22 over 1929. This necessitated 
the establishment of an increased pre- 
mium reserve of $132,111.23 in spite 
of which underwriting losses amounted 
to only $1,317.06. 





WOULD REQUIRE COMPANIES TO 
POST $100,000 CASH 

BALTIMORE, Feb. 16.—Before being 
licensed to write business in Maryland 
domestic insurance companies would be 
compelled to deposit $100,000 in cash 
with the treasurer of Maryland under 
a bill pending. It states: 

“Every domestic company writing 
life, health, accident, fire, liability, com- 
pensation or casualty insurance, or 
fidelity or surety bonds, except indus- 
trial life insurance companies embraced 
within the provisions of sections 98, 99 
and 100, shall, before being entitled to 
transact any business of insurance, 
assign to and deposit with the treas- 
urer of the State of Maryland, in trust, 
of said company, bonds, coin or treas- 
ury notes of the United States of 
America, bonds of the State of Mary- 
land or of any county or municipal 
corporation of this State, ground rents, 
first mortgages and/or interest-paying 
bonds secured by first mortgage on un- 
encumbered real estate situated in 
this State, worth at least double the 
amount loaned thereon, and not in de- 
fault, as may be approved by the Board 
of Public Works, having a market 
value not less than $100,000. 





Fire Insurance 














Use LEAFLETS 
and INCREASE YOUR 
BUSINESS 


Following is a list of leaflets written by Wm. 
T. Nash, originator of Monthly Income In- 
surance, which are being continuously used 
by companies with remarkable results. 


Much valuable advice and instructive matter for agents, 
including the veteran and the beginner, can be found in 
the publications issued by The Spectator Company of 
which William T. Nash is the author. 


LEAFLETS FOR CREATING PROSPECTS 


BIG BUSINESS AND LIFE INSURANCBD.. 
BUCK ADAMS’ WILL 


tCOST OF DYING, THE 

*COST OF WORRY 

DOES A YOUNG MAN NEED LIFE INSURANCE? 

FAMILIAR DANGERS LOSE THEIR TERRORS 

FARMDR'S INVESTMENT, THE 

GET AOQUAINTED WITH YOUR LIFE INSURANCE 

GETTING THE MOST OUT OF LIFE 

GIVING THE BOY A CHANCE 

*HARD TIMES 10 
HOW MUCH LIFE a SHOULD A FARMER CARRY? re 
MOTHER —, 80 

NOT JUST NO 


‘ANCE 
ONE DOCTOR'S EXPER. WITH ENDOWMENT INSURANCE. 
ONE FARMER'S EXPERIENCE WITH LIFE INSURANCE. 
ONE SALARIED MAN'S EXPER. WITH LIFE INSURANCE. ..15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INS 15 
ONE YOUNG MAN'S EXPERIENCE WITH LIFE INSURANCE 10 
PARTNERS AND LIFE INSURANCB 10 
REAL REASONS FOR LIFE INSURANCE. . 
SENSE OF SELF-PRESERVATION, THE 
SOME DON'TS OF LIFE 
WHAT LIFB INSURANCE MEANS IN DAILY LIFE 
WIFE’S INSURANCE, THE 

LEAFLETS FOR INSTRUCTION OF THE AGENT 
A GREAT FUTURE - ‘ 
CHARLIE FERRELL'S DEAD BOOK. 
METHODS THAT WIN SUCCESS. 
SERVICED AND ITS REWARD... 
STORY OF ED REDLICH, THE 

LEAFLETS FOR MONTHLY INCOME PROSPECTS 
INSURING YOUR INSURANCE 
JOHN APPLEGATE'S INSURANCE 
LOT OF MONEY, A 
OND WOMAN'S EXPER. WITH A MONTHLY INCOME 
OUT OF THE MOUTHS OF BABES 
SATISFACTION OF KNOWING, THE 
SAVING WHAT YOU LEAVE 
WHEN SUCCESS IS A FAILURE 


CONSERVATION LEAFLETS TO REDUCE LAP- 
SATION 


AT THD END OF THE ROAD 

*BEST PROPERTY YOU OWN 

DON'T THROW AWAY THE LIFE 

GET ACQUAINTED WITH LIFE INSURANCE 

GIVING YOURSELF A CHANCE 

HOW HOPES ARE SHATTERED 

SOME DON'TS OF LIFE. 

A WIDOW'S AWAKENING 

WHAT HARRY DIDN'T 

WHY WE DON’T LIVE FOREVER 
CONSERVATION LEAFLETS TO REDUCE LOANS 

BORROWING FROM MARY 

BORROWING ON YOUR LIFE INSURAN 

HAVE YOU A LOAN ON YOUR LIFE INSURANGE? 

SHOOTING YOUR POLICY TO PIECES 


LEAFLETS ON ACCIDENT AND HEALTH 

INSURANCE 

DEFYING FATE 

SOMETHING 

TEMPTING FA LTE 

WHAT HARRY DIDN'T 

*These are new leaflets published in 1930. 

¢+An income tax leaflet revised to include the 1928 law. 

Sample copies of all the Nash leaflets, varying in price from ten 
to twenty-five cents each, amount to $6. Send us $4, and we 
will mail you sample copies of all 55 of the Nash leaflets conve- 
niently packed in a carrying case for easy reference. Ask for 
circulara giving prices in quantities. We will also mail you on 
application a 32 page descriptive pamphlet entitled The Business 
Builder's Service. 


THE SPECTATOR COMPANY 


243 WEST 39th STREET, NEW YORK 
CHICAGO BOSTON NEW ORLEANS 
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We are prepared to offer un- 

usual opportunities to progressive 

Life Insurance men in Texas and 

Louisiana. 

+ = 





For Contracts and Territory, Address 
R. B. COUSINS, JR., President 


SAN JACINTO LIFE 
INSURANCE COMPANY 


Beaumont, Texas 




















CENTRAL STATES LIFE 
INSURANCE COMPANY 
OFFERS YOU 


Policies for all ages 1 to 70. 

Children’s Policies with Beneficiary Insurance. 
Both Participating and Non-Participating. 
Disability and Double Indemnity. 

Surgical and Dismemberment Benefits. 
Non-Medical. Standard and Non-Standard. 
Sales Planning—Circularization Department. 
Perseverance and Producer’s Clubs. 

Special Monthly Premium Plan. 


NEW FAMILY INCOME PROTECTION POLICY 
Now, over $100,000,000 insurance in force 
Write direct to Home Office 


ST. LOUIS 



































SECURITY FIRST 
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CASUAL TY-SURETY- 
MISCELLANEOUS INSURANCE 


eras 





New and Retired Companies, in 1930 


New Stock CoMPANIES 


American Standard Ins. Corp., Indianapolis, 
Ind. 
Central 
Neb. 
‘onsolidated 

Texas 


2mens 


Catholic Casualty Co., Columbus, 


Casualty Ins. Co., Houston, 


Fund San Fran- 
cisco, Cal. 
*irst American Ins. Co., 
‘irst National Indemnity Co., Omaha, Neb. 
Gibraltar Life & Accident Co., Denver, Colo. 
Great Western Hail Ins. Co., Omaha, Neb. 
Home Indemnity Co., New York, N. Y. 
Illinois National Casualty Co., Chicago, Il. 
Interstate Casualty Co., Wilmington, Del. 
Kentucky Casualty Ins. Co., Louisville, Ky. 
Motor Vehicle Casualty Co., Chicago, III. 
Nebraska State Health & Accident Ins. Co., 
Grand Island, Neb 
Northwestern National Mil- 
waukee, Wis. 
Protective Indemnity Co., New 
Southern Life & Accident Ins. Co., 
boro, N. C 
United Hail Ins. Co., 
United Pacific Life 
Wash. 


New MUTUAL 


Fire & Aviation 


Indemnity Co., 


Lincoln, Neb. 


Casualty Co., 


York, N. ¥. 


Greens- 


Omaha, Neb. 


Insurance Co., Seattle, 


XOMPANIES 


Ins. Assn., El Paso, 


l 
American 
Iowa. 
American 


Mutual Ins. Assn., Des Moines, 
Nashville, Tenn. 


Mutual Ins. Co., 
Mu- 


Cattlemen's, Dairymen’s and Farmers 
tual Ins. Co., Kansas City, Mo. 
Egyptian Mutual Automobile Ins. Co., Salem, 
Il. 
Eureka Mutual Ins. Assn., Eureka, Mo. 
Farm Theft Mutual Ins. Co., Lincoln, Neb 
Franklin Automobile Mutual Insurance Co., 
Chicago, Ill. : 
Gibraltar Casualty Assn., Glendale, Cal. : 
Interstate Mutual Automobile Ins. Co., Chi- 
cago, Ill. 
Metropolitan Mutual Automobile Cas Ins. 
Co., Philadelphia, Pa. 
Minnesota Farmers Mutual Cas. 
Minneapolis, Minn. 
National Mutual Cas. Co., 
Pioneer Accident Ins. Assn., 
Mo. , 
United Indemnity Assn., San Francisco, Cal 
Workmen's Mutual Ins. Co., Milwaukee, Wis. 


New Ltoyps, RECIPROCAL, 
INTER-INSURANCE ASS’NS 


Ins. Co., 


Madison, Wis. 
Kansas City, 


Automobile Owners Indemnity Underwrit- 
ers, Los Angeles, Cal. 


De Paul Lloyds, Chicago, Ill. 


PROJECTED STOCK COMPANIES 


hase Title & Mortgage Co., New York, N. Y 
msolidated Fire & Casualty Co., Toronto, 
nt., Canada. 

ercules Casualty Co., Des Moines, 

Title & Indemnity Co., 


Iowa. 
fferson Jackson, 
Miss P 
i-States Casualty Co., Hastings, Neb. 
erland Casualty & Surety Co., New York, 
N “a i 
vsicians Prote 
Ind. Ses 
blic Surety Co., New York, N. Y. P 
il Estate Title Ins. Co., Knoxville, Tenn 
public Indemnity Co., 
public Title Ins. Co., ) 
ple National Automobile Ins. Co., 
is City, Mo 
ple National F. & C. Co., 


‘Io 


ctive Cas. Co., Indianapolis, 


Hollywood, Cal. 
Kan- 


Kansas City, 
Chattanooga, Tenn. 


Casualty Co., 


nessee 
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Minneapolis, Minn. 


PrRoJECTED MuTuAL Com- 
PANIES 


Des Moines, lowa 
Assn., Humboldt, 


Atlas Mutual Ins. Assn., 

Farmers Mutual Theft Ins 
lowa. 

Farmers Mutual 
apolis, Minn. 

Midland Mutual Acc. Co., Spencer, lowa 

Peoples Mutual Life & Cas. Co., Alexandria, 
Va. 


PROJECTED RECIPROCAL Ass’NS 


Old Line Automobile Insurers, Indianapolis, 
Ind. 


Theft Ins. Assn., Minne- 


Stock COMPANIES RETIRED 


Ajax Casualty Ins. Co., Peoria, Ill. 
ferred to Attorney General, Feb. 25. 

American Industrial Ins. Co., Springfield, Il] 
Placed in receivership July 21. 

American Underwriter Health & Accident 
Ins. Co., Springfield, Ill. Placed in re- 
ceivership April 24. 

Anchor Life & Acc. Ins. Co., 
Mo. Retiring from business 

Calumet Casualty Ins. Co., Chicago, Ill 
Placed in receivership, Jan. 6. 

Capital City Surety Co. of N. Y. 
by N. Y. Ins. Dept. 

Carolina Bonding & 
N. C. Placed in 
1930. 

Chicago F. & Cas. Co., 
liquidated. 


Re- 


Kansas City, 


Liquidated 


Ins. Co., 


Asheville, 
receivership, 7 


Jan. 27, 

Chicago, Ill. To be 

Continental Indemnity Co. of Amer., St. 
Louis, Mo. Taken over for liquidation. 

Detroit Casualty Co., Detroit, Mich., was re- 
insured by the Federal Life and Casualty 
Co, as of Jan. 2, 1931. 

Elkhorn Life & Accident Ins. Co., Norfolk, 
Neb. Reinsured in Pacific States Life 
Ins. Co., Hollywood, Cal. 

Equitable Casualty & Surety Co., 
liquidated. 

Fidelity Union Cas. Co. 
mercial Casualty 

Georgia Casualty Co., Newark, N. J. Re- 
insured by Public Indemnity. 

Great Eastern Cas. Co., Newark, N. J. 
ceiver appointed. 

Great Northern Casualty Co., 
Reinsured by United Ins. Co. 

Home Accident Ins. Co., Little Rock, 
Receiver appointed November 24. 

Hudson Casualty Co., Jersey City, N. J. 
Reinsured by Public Indemnity. 

Imperial Accident Assur. Co., Chicago, Il. 
Referred to Attorney General Feb. 25. 
Independent Bonding & Cas. Co., Newark, 

N. J. Receiver appointed. 
Newark, 


N. ¥. C., 


Reinsured by Com- 


Re- 
Chicago, Ill. 


Ark 


, 


Lincoln Mortgage & Title Ins. Co., 
N. J. Receiver appointed 

Little Rock Title Ins. Co., Little Rock. Re 
insured July 18, 1930. 

Majestic Indemnity Ins. Co., Newark, N. J. 
Receiver appointed. 


Fidelity & Casualty Ins. Co., 
Newark, N. J. Receiver appointed. 

Old Trails Automobile Ins. Co., Indian- 
apolis, Ind. Reinsured by the Old Trails 
Ins. Co., Memphis, Tenn. 

Pennsylvania Surety Corp., Pittsburgh, Pa. 
Taken over for liquidation. 

Peoples Health & Life Ins. Co., 
Ga. teinsured with Guaranty 
Co., March 24, 1930. 

Plymouth Casualty Ins. Co., Springfield, Tll. 
Placed in receivership, April 24. : 

Premier Guarantee & Accident Ins. Co. of 
Canada. teinsured with Merchants & 
Employers Guar. & Acc. Co., Montreal, 
Que. 

Providers Accident Assur. Co., Chicago, Ill 
Referred to Attorney General, June 18. 


Mayflower 


Savannah, 
Life Ins 


Reliance Casualty Ins. Co., 
Liquidated. 

Ridgely Protective, Boston, Mass. Reinsured 
in Loyal Protective, December 31, 1930. 

Southern Casualty Co., Alexandria, La. 
Receiver appointed Oct. 7, 1930. 

Southern Indemnity Co., Greenville, S. C. 
Dissolved Nov. 10, 1930. 

Travelers Equitable Ins. Co., Minneapolis, 
Minn. Reinsured Nov. 29, 1930, by the 
Des Moines Life and Annuity. 

Wabash Valley Accident Ins. Co., Casey, IIl. 
Referred to Attorney General for liquida- 
tion, March 19. 


Newark, N. J. 


MuTuaAL ComPaANigks RETIRED 


Alpha Mutual Cas. Co., Chicago, II. 
solved by decree of court, July 19. 

Automobile Protective Association, Battle 
Creek, Mich. Placed in hands of receiver 
and liquidated. 

Business Men's Protective Association, Lin- 
coln, Neb. Reinsured by Prudential Cas. 
& Surety Co., St. Louis, Mo. 

a Mutual Health & Accident Co. 

enver, Colo. Reinsured by Guaranty 
Mutual Ins. Co. . 7 . 

Corn Belt Mutual Cas. Co., Bloomington, TI. 
teferred to Attorney General for liquida- 
tion, Jan. 24 

Guaranty Mutual Auto Ins. Co., Evansville, 
Ind. Reinsured by the Prudential Cas. & 
Surety Co., St. Louis, Mo. 

National Mutual Auto Protective 
Oklahoma City, Okla. License 
Nov. 21, 1930. 

New England Mutual Casualty Co., Concord 
N. H. : 


Dis- 


Assn., 
revoked 


Oak Auto Ins. Assn., Indianapolis, Ind te- 
insured by the Old Trails Ins. Co., Mem- 
phis, Tenn. 

Ohio Valley Mutual Accident Ins. Co., 
Evansville, Ind. Reinsured by the Ameri- 
can Income Ins. Co., Indianapolis, Ind. 

Old Trails Automobile Ins. Assn., Indian- 
apolis, Ind. Reinsured by the Old Trails 
Automobile Ins. Co., Indianapolis. 

Retail Lumber Dealers Mutual Ins. Assn., 
Lansing, Mich. Reinsured by Lumber- 
men’s Mutual Ins. Co., Feb. 20, 1930. 

Southern Mutual Casualty Co., Detroit, 
Mich. Receiver appointed August 5. 

Trade Mutual Liab. Ins. Co., Boston, Mass. 
teceiver appointed, March 11, 1930. 

United States Mutual Ins. Co., Chicago, Ili. 
cca by the United Ins. Co., Chicago, 

Wisconsin Mutual Liability Co., Milwaukee, 
Wis. ‘ teinsured in Liberty Mutual Insur- 
ance Co. 


LLOYDS AND RECIPROCAL OR 
INTER-INSURANCE ASSOCIA- 
TIONS RETIRED 


American Casualty Underwriters, Muskegon, 
Mich. Placed in receivership, Feb. 3, 1930. 

Atlas Cas. Underwriters, Owosso, Mich. 
Ceased writing Sept. 15, 1930. 

Automobile Underwriters Ins. Co. of Dallas. 
Receiver appointed. 

Columbian Casualty Underwriters, Chicago, 
Ill. (reciprocal). Receivership, No. 5. 
InterState Automobile Inter-Ins. Exchange, 
Milwaukee, Wis. Receiver appointed. 
United Automobile Cas. Ins. Underwriters, 

Chicago, Ill. Reinsured by Continental 
Auto Ins. Underwriters, Springfield, 11:., 

April 11. 

Valley Automobile Ins. Exchange, Saginaw, 
Mich. Reinsured by Detroit Automobile 
Inter-Insurance Exchange. 


Casualty, Surety, Ete. 






















OVER HALF A CENTURY OF INSURANCE SERVICE 





This issue of the three volumes of The Insurance Year Book continues the valuable service in the 
form of Monthly Bulletins, which are issued regularly—one in conjunction with the Fire and Marine 
Volume and one in conjunction with the Casualty, Surety and Miscellaneous Volume. These Bulle- 
tins contain summaries of reports of Insurance Departments on companies, company changes, new 
companies projected and other information of value. Special Confidential Reports will also be 
rendered to subscribers by our Research Bureau of Insurance. The Insurance Year Book therefore 
presents 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 


An American Weekly Review of Insurance—Subscription, $4.00 Per Year 


THE INSURANCE YEAR BOOK SERVICE 
FIFTY-SEVENTH ANNUAL ISSUE—1929 


A COMPLETE REPORTING SERVICE 


Financial Statements—Monthly Bulletins—Special Confidential Reports 





SOME OF OUR FIRE, CASUALTY AND 


MISCELLANEOUS INSURANCE PUBLICATIONS 


Fire and Marine Publications 


Agents’ and Inspectors’ Pocketbook of Fire Protection $2.50 
Agent's Key to Fire Insurance 3.50 


Appraisers and Adjusters Handbook 5.00 
Automobile Insurance 3.75 
Crane's Expiration Registers 6.50 up 
Down to Brass Tacks 2.85 
Earthquake Hazards and Insurance 1.50 
Fire Insurance Inspection and Underwriting (Fourth 
Edition) 6.50 
Fire Insurance Law Chart 3.00 
Fire Insurance Laws, Taxes and Fees 25.00 
Fire Insurance Policyholders Pocket Index 75 
Fire Prevention and Protection 4.25 
Fire Underwriting Profit and Loss Tables .10 
Making of the Fire Insurance Rate, The 6.00 
McGarrity’s Rapid Premium Calculator: 1.00 
Mutual Fire Insurance Fallacies 10 
Operation of 80% Average Clause -06 
Quick Pro Rata Premium Table 50 
Rapid Calculator 3.00 
Ready Reckoner for Earned and Unearned Premiums 7.50 
Semmann’s Fire Insurance Cancellation Tables 2.00 
Special Agents’ and Adjusters’ Handbook 2.00 
Special Agents’ Electrical Handbook 1.00 
Stock vs. Mutual Insurance 10 
Universal Manual of Fire Insurance Cancellation 3.00 
Weakness of Mutual Fire Insurance .10 
Where Fire Insurance Dividends Come From 10 
Windstorm and Tornado Insurance 2.50 





Casualty and Miscellaneous Insurance Publications 


Adjusters’ Manual for the Settlement of Accident and 
Health Claims, 1926 edition. 


Automobile Insurance 3.75 
Casualty Insurance Laws Taxes and Fees 25.00 
Causes of Disability 10.00 
Claims Arising from Results of Personal Injuries 3.50 
Cutting the Cost of Auto Insurance in Half 1.00 
Daily Casualties—an accident leaflet .10 
Defying Fate—an accident leaflet 10 
Handy Chart of Casualty and other Miscellaneous 
Insurance Companies in America -75 
Health and Accident Salesman .50 
Health and Life Insurance Tables 10.00 
Insurability, Prognosis and Selection 10.00 
Investigators’ and Adjusters’ Hand Book, 1926 edition. 3.50 
Manual of Accident and Health Insurance 3.00 
Pocket Register of Accident Insurance -75 
Practice of Workmen’s Compensation Insurance 4.00 
Principles of Surety Underwriting 4.50 
Selection of Risks by the Casualty Solicitor .50 
Selling Accident and Health Insurance 1.00 
Social Insurance, by I. M. Rubinow 5.20 
Something is Always Happening—an accident leaflet .10 
Successful Selling of Accident and Health Insurance 1.75 
Surety and Casualty Salesmanship , 4.00 
Standard Accident Table, A 1.50 
This May Happen to You .25 
Underwriting and Investment Profits and Losses .10 


Sole Agents for all works handled by CHARLES & EDWIN LAYTON, of London, England 


Send ten cents for complete Catalogue of Insurance Publications with descriptive circular of 
books listed above. 


WHEN IT IS PUBLISHED BY THE SPECTATOR COMPANY 
IT IS THE STANDARD WORK ON THE SUBJECT 





THE SPECTATOR COMPANY 


CHICAGO 


NEW YORK 
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Records of Day Fleet Show 
Surprising Data 





Original Paid-In Capital Said to 
Consist of Only $1000 Cash; 
Rest in Stocks and Mortgages 


Chicago, Feb. 18.—The astonishing 
information that when the Chicago Fi- 
delity and Casualty Company started 
operations, its original capital and sur- 
plus of $2,500,00, except for one cash 
subscription of $1,000, consisted of 
paid in mortgages or stocks or issued 
as an organization commission, has 
been revealed by the records now in 
the possession of Alvin S. Keys, re- 
ceiver. 

The original stock which was issued 
at $62.50 a share was paid for as fol- 
lows: $1,402,600 in mortgages, $622,- 
200 in stocks and the remainder, except 
for the $1,000, was said to be princi- 
pally promotion commission to the 
Darby Day Investment Corporation. 

The original certificates were issued 
as follows: 

540 shares, worth $40,000, to Darby 
A. Day, president and organizer; 
$1,000 in cash to an unidentified per- 
son; 7294 shares to Darby Day Invest- 
ment Corporation, $455,875 paid in 
cash, though another entry indicates 
that this sum was paid to the invest- 
ment corporation as a commission, in- 
dicating that the stock was the medium 
of exchange; 10,122 shares to Harry 
G. Delano, not identified, $632,600 in 
mortgages and $25 in stock; W. H. 
Moorehead, a director, 3120 shares, 
paid $195,000 in stocks; F. A. Pfeffer, 
not identified, $770,000 in mortgages 
for 12,320 shares, and Sam Wodika, 
not identified, $200,562.50 in stock for 
3209 shares. 

Mr. Keys has started on the task of 
ascertaining the value of such of these 
securities that still are held by the 
company, though many of them have 
found their way to other companies in 
the fleet, all of which are in receiver- 
ship. Most of the mortgages are on 
Missouri real estate, and, according to 
testimony in court, most of them are 
either in default as to principal or in- 
terest or both. 





N. Y. CASUALTY ELECTS 
OFFICERS 


The Board of Directors of the New 
York Casualty Co., at a meeting held 
on Tuesday reelected J. Carroll French 
as president. W. E. McKell, vice-pres- 
ident of the American Surety Co. and 
formerly executive vice-president of the 
New York Casualty Co., was elected 
first vice-president and a member of 
the board. 

The following vice-presidents of the 
American Surety Co. were elected vice- 
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John M. Powell to Head 
Loyal Protective 





Prominent Actuary Elected at 
Boston Meeting to Assume 
New Post at Once 


At a meeting of the board of di- 
rectors of the Loyal Protective Insur- 
ance Company held in Boston last week 
John M. Powell was elected president. 

Mr. Powell is a graduate of Indiana 
University, brings with him a broad 
insurance experience, having been in 
the actuarial department of the Trav- 
elers Insurance Company from 1915 to 
1920. Since 1920 has been actuary of 
the Columbian National Life Insur- 
ance Company. 

He has been a member of the “Com- 
mittee of Five on Statistics” of the 
Bureau of Personal Accident and 
Health Underwriters and has deliv- 
ered a number of addresses on the sub- 
ject of accident and health insurance. 
Mr. Powell is a member of the Casualty 
Actuarial Society, the Actuarial So- 
ciety of America and the American 
Institute of Actuaries. 

The Ridgely Protective Association 
was recently consolidated with the 
Loyal Protective. The new president 
will assume his duties at once. Mel- 
ville F. Heath will continue as vice- 
president of the Loyal in direct charge 
of the agency department. 





THE GLOBE INDEMNITY COMPANY 
The assets of the Globe Indemnity 
Company, Newark, N. J., as shown by 
the annual statement as of Dec. 31, 
1930, totaled $37,115,645. The net pre- 
mium income for the year was $21,- 
157,696. Notwithstanding the unusual 
difficulties of the year because of the 
financial depression, the company made 
a further increase in the reserve for 
reported losses, this reserve being in- 
creased from $1,000,000 to $1,500,000, 
the result being that the unallocated 
surplus or voluntary contingent re- 
serve is $5,011,878, as contrasted with 
$5,638,767 as of Dec. 31, 4929. The 
capital stock of the company is $2,- 
500,000, the surplus $5,000,00, thus 
making the surplus to policyholders, 
consisting of the capital surplus and 
voluntary reserve, $12,511,878. 


presidents of the New York Casualty 
Co.: D. H. Cook, Richard Deming, M. 
L. Jenks, B. J. McGinn, C. E. Millen, 
Lester S. Moore, G. L. Naught, P J. 
Parry, W. M. Tomlins, Jr. and E. F. 
Watson. 

A. F. Lafrentz, first vice-president, 
and E. H. Taylor, vice-president, of the 
American Surety Co., were re-elected 
vice-presidents of the New York Cas- 
ualty Co. 
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INDIANA LEGISLATURE PROVIDES 
FOR ACCIDENT SUITS 

A bill in the House of Representa- 
tives of the Indiana assembly provid- 
ing that persons injured in accidents 
or the heirs of persons killed in acci- 
dents may sue insurance companies 
when defendants in such cases are in- 
solvent, passed unanimously. The bill 


also provides that insurance companies 
are liable for damages caused by auto- 
mobiles, even though the owners have 
lent them to another person. 





HOW DO CONFERENCE STOCK CAS- 
UALTY INSURANCE COMPANIES 
PREVENT ACCIDENTS AND 
CONSERVE LIFE AND 
PROPERTY? 


Through their trade association, The 
National Bureau of Casualty and Surety 
Underwriters, these companies support 
the work of the National Safety Council 
education division. This organization 
distributes posters, lesson plans and 
safety booklets among teachers and 
safety councils throughout the United 
States, and publishes the magazine, 
Safety Education, having a circulation 
of over 10,000. It also assists in organ- 
izing safety patrols, and conducts sev- 
eral university courses in safety educa- 
tion for teachers and supervisors. 


Only because of cooperative activity 
are conference stock casualty insurance 
companies able to carry on this worthy 
humanitarian work. 


Great American 
gudemnify Company 
New Pork 
CASUALTY SURETY 


We'll gladly “ota 
your questions 





Casualty, Surety, Etc. 















PHOENIX 


ASSURANCE COMPANY, Ltd. 
of LONDON 


150 WILLIAM STREET NEW YORK 








147 years of successful business operation. 


PHOENIX 


| e INDEMNITY COMPANY 


150 WILLIAM STREET NEW YORK 














Over a Century Old 


UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 














————— - — 











THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 


THE 
im LONDON & 
LANCASHIRE 


INSURANCE C* New York Department: 


nd 85 John Street 
= 


Eastern Department, Hartford, Conn. 
Gilbert Kingan, Manager 











The 
American Home 
Life Insurance 
Company 


TOPEKA, KANSAS 


Wants Agents in Kansas 


and Missouri 




















OPPORTUNITY! 


Desirable Territory Open for General Agencies 
Liberal Contracts. 





THE CAPITOL LIFE INSURANCE COMPANY 
Denver, Colorado 




















An Exceptional Opportunity 


For Texas Agents 


Low Cost 
Non-Medical 
Child Forms 
Modern Policies 


Direct Agency Contracts 
High Commissions ; 

Very Liberal Renewals 

Splendid Territory 


Pioneer Legal Reserve Company of the Southwest 


Texas Life Insurance Company 


Write today. Wm. D. Mayfield, V.-Pres. Waco, Texas 




















THE COMPANY 


DANIEL BOONE, Jr., 


MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


Backed and endorsed by the most substan- 
tial and influential business men in Kansas 
City 


THE MANAGEMENT Practical insurance men of long experience 
THE TERRITORY 


and conspicuous success. 
MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 


in the country today. 


FREDERIC S. WITHINGTON, 


President Sec’y & Actuary 




















Reinsurance 


We offer companies writing per- 
sonal health and accident substantial 
reinsurance facilities for excess lia- 
bility on principal sum and monthly 
and weekly indemnity. 


Write to J. E. Sheridan, Reinsur- 


ance Underwriter. 


INTER-OCEAN CASUALTY COMPANY 


HOME OFFICE 
CINCINNATI, OHIO 
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J. H. Shale Made V.-P. of 
Commonwealth Casualty 





Prominent Executives Will As- 
sume Active Management at 
Once; Has Brilliant Career 


PHILADELPHIA, Feb. 16.—W. Free- 
land Kendrick, president of the Com- 
monwealth Casualty, today announced 
the election of J. Horace Shale as vice- 
president and general manager of the 
company. Mr. Shale, who has been in 
the casualty field for more than 20 
years, will take over the active man- 
agement of the company immediately. 

Born in Williamsport, Pa., in 1877, 
Mr. Shale first studied law and was ad- 
mitted tc the Lycoming County Bar in 
1900. During his practice of law he 
specialized in insurance law, and in 
1909 became associated with the legal 
department of the General Accident. 
Later he was appointed manager of 
the claim department, resigning that 
post in 1912 to become head of the 
claim department of the Commercial 
Casualty. 

In 1915 he was made treasurer and 
elected to the directorate of the Com- 
mercial Casualty and three years later 
was made vice-president and general 
manager. He retained this post for 10 
years. 


OCEAN ACCIDENT AND GUAR- 
ANTEE CORPORATION, LTD. 


The annual financial statement of 
the United States Branch of the Ocean 
Accident and Guarantee Corporation, 
Ltd., shows assets, as of Dec. 31, 1930, 
of $17,757,808. The liabilities are 
given as $13,522,181; voluntary reserve 
for contingencies, $500,000 and surplus 
to policyholders, $3,735,627. The Ocean 
Accident and Guarantee Corporation 
was formed in 1871 in England. It 
began business in this country in 
1895 where it writes the following lines 
of insurance: Accident and _ health, 
automobile collision, property damage 
and liability, bank deposits, burglary 
and theft, elevator, liability as follows: 
common carriers’, employers, general 
landlords’ and public credit, fidelity and 
surety, forgery, engine and machinery, 
breakage of machinery, plate glass, 
property damage and collision other 
than auto, safe, steam boiler, team, 
workmen’s collective and workmen’s 

mpensation. The Metropolitan office 
is at 125 William Street, New York. 
Herbert F. Rascher is resident man- 
ager. It is one of the oldest casualty 
and surety companies operating in the 
United States and has an estimable 
loss paying reputation. Its invest- 
ments high grade and remunerative. 
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Compensation Hearing 


The subcommittee on Work- 
men’s Compensation appointed at 
the December Convention of the 
National Convention of Insurance 
Commissioners to hold hearings 
of the amendment to the Consti- 
tution of the National Council on 
Compensation Insurance will be- 
gin their hearings at the Hotel 
Roosevelt, New York City, on 
Feb. 26, 27 and 28. 

It has been tentatively ar- 
ranged to hear the Stock Insur- 
ance Carriers on Feb. 26; the 
Non-Stock Carriers on Feb. 27 
and to hold an open hearing on 
Feb. 28. 











GENERAL ACCIDENT, FIRE AND 
LIFE ASSURANCE CORPORA- 
TION, LTD. 


The annual statement of the United 
States branch of the General Accident, 
Fire and Life Assurance Corporation, 
Ltd., of Perth, Scotland, shows assets, 
as of Dec. 1, 1930, of $24,987,739. 
Bonds and stocks are given as $19,- 
656,297; first mortgages, $150,000; real 
estate, $1,123,930; cash on hand and in 
banks, $577,579; other assets, $4,479,- 
932. The increase in assets for the 
year was $500,118; increase in volun- 
tary reserve, $200,000, and increase in 


surplus, $749,268. The surplus’ to 
policyholders was $5,307,826. The 
headquarters of the United States 


branch are in Philadelphia. Frederick 
Richardson is the United States man- 
ager. The company was organized in 
Scotland in 1885 and began business 
in the United States in 1899. The 
classes of business written by the com- 
pany in the United States are accident 
and health, automobile collision, prop- 
erty damage and liability, burglary and 
theft; liability as follows: employers’, 
public and vessel; 
plate 


general, landlords’, 
elevator; instalment 
glass; property damage and collision 
other than automobile; steam boiler; 
team; workmen’s collective and work- 


accident; 


men’s compensation. 
NEW COMPANY IN WASHINGTON 
The Washington Mutual 
Company of Washington, D. C., 
menced writing insurance on Jan. 1. 
It plans to write automobile casualty 
lines, and has been licensed to do busi- 
ness in the District of Columbia and 
Maryland. Jesiah Healy of New York 
is president, and W. J. Letts is vice- 
president and general manager. 


Casualty 
com- 
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Second Safety Conference 
on Next Week 





Alfred E. Smith to Speak at New 
York Meeting of Prominent 
Safety Engineers 


Safety will be the watchword in New 
York next week. The American So- 
ciety of Safety Engineers, metropolitan 
chapter, and 41 supporting organiza- 
tions will gather for the second annual 
Greater New York Safety Conference 
in the Hotel Pennsylvania on Wednes- 
day, Feb. 25 to discuss new safety 
problems. 

Alfred E. Smith, former governor of 
New York, who has become a real 
estate man intensely interested in 
safety engineering because of his as- 
sociation with the building of the mam- 
moth Empire State Building in Fifth 
Avenue, New York, will be the prin- 
cipal speaker at luncheon. His address 
will be carried throughout the United 
States through the medium of the 
National Broadcasting Company. 

All through the day the conferees 
will discuss the problem from many 
angles, from the commercial vehicle 
viewpoint, from the street and highway 
angle, and from the factory and shop 
side. 

In the evening, following a dinner in 
the club dining hall of the Hotel Penn- 
sylvania, there will be addresses by 
prominent safety engineers. 

Insurance men will be officially rep- 
resented by the National Bureau of 
Casualty and Surety Underwriters 
through A. W. Wheeler. Dr. Louis I. 
Dublin of the Metropolitan Life Insur- 
ance Company is scheduled as one of 
the speakers on the morning program. 
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WANTED 


American Investment 
Securities 
Boston Insurance 
Columbian Nat’l. Life 
New Hampshire Fire 
United Life & Accident 
and all other 


New England Insurance Stocks 


CHAS. A. DAY & CO. 


Incorporated 


Sears Bldg. Boston 
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UNITED STATES BRANCH 








ONE PARK AVENUE, NEW YORK, N. Y. 


HENRY COLLINS 
MANAGER AND ATTORNEY 


Financial Statement for the United States 
(As filed with New York Insurance Department) 


January 1, 1931 


Assets 
Liabilities 


Voluntary Reserve for Contingencies 


Surplus as to Policyholders 


METROPOLITAN OFFICE 
123 William Street 
HERBERT F. RASCHER, Resident Manager 


NEWARK OFFICE 
1060 Broad Street 
LINDSAY H. RUDD, Resident Manager 


$17,757,808.88 
13,522,181.13 
500,000.00 
3,735,627.75 


JAMAICA OFFICE 
161-15 Jamaica Avenue 


G. M. CAMPBELL, Regional Supervisor 


























TOM ‘Phones PAUL 


= 


Hello, Paul—How’'s business? I just want to tell you 
about the United Life and Accident Insurance Company's 
NEW INCOME INDEMNITY POLICY 


It's a new contract which protects the vast amount 
of money which a man can reasonably expect to earn 
by the time he reaches age sixty-five If a man lives 
to age sixty-five he earns many thousands of dollars; if 
he dies before, his family not only loses him, but the 
thousands of dollars as well 


This policy prevents this tremendous financial loss 
When the insured dies or is permanently disabled, my 
Company pays a livable monthly income to the insured’s 
family until the time that he would have been sixty- 
five Can you think of a contract which will do more? 

No, that’s not all There is a death benefit of $600.00 
payable at the time of the insured’s decease and this 
may be increased to $10,600 or $20,600 in case of certain 
specified accidental deaths 

Expensive? Not at all! Only $210 a year is necessary 
to guarantee a man’s wife $100 a month from the time 
of the insured’s death until the time that he would have 
been sixty-five 


You say you've been looking for a good seller. Why 
lon’'t you communicate with 


EUGENE E. REED, Vice President 
United Life and Accident Insurance 
Company 
Home Office: United Life Building 
CONCORD. NEW HAMPSHIRE 














“We want 2,000 copies.. 


.lT WILL BE OUR OFFICIAL TEXTBOOR!” 





O wrote the official of 

a large life insurance 
company after reading 
LIFE Walter Cluff’s new book 
UNDERWRITING | on Life Underwriting 


EFFICIENCY Efficiency, which has just 


come off the press. 


WALTER CLUFF’S 


course of study in 


Now ready 
in book form Based upon the experi- 
ences and experiments of 


Send for this many years educational 


direction of thousands of 


Book today. life agents this book is 

being acknowledged as 
Your money the best life pe 
back if you sales manual ever devel- 
don’t profit 


byreading it! 2. Si 


Cluff’s new book to 











EDITION LIMITED! 


Ci(Check here if quantity price 
data desired.) 
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Judges, “Yes,” 





Surety Men, “No,” on Chicago Bail 


Bond Bureau 


First steps toward a central surety 
bail bond bureau similar to that in New 
York and Philadelphia, were taken on 
Tuesday at a conference of 31 surety 
companies with the chief justices of 
Cook County Criminal Court and Chi- 
Municipal Court, and John A. 
Swanson, States’ attorney. 

The officials praised the bureau idea. 
Mr. Swanson declared that it would 
help rid the courts of the “curse of the 
professional, crooked bond runners and 
fixers.” It was also said that prosecu- 
tion would be expedited because the 
surety companies would have no per- 


cago 





sonal interest in any bonded person 
except to see that they were present 
for trial and that there would be no 
trouble incident to forfeitures as is the 
“ase when real estate is scheduled. 

The bureau proposal was prepared by 
E. A. Collins who was attached to the 
Grand Central Surety Co. in Chicago, 
a company which has specialized in 
bail bonds. 

It was declared that rates on bail 
bonds would be reduced to the standard 
premium of per cent and that the 
well known companies, which now re- 
fuse to write the business, would be in 
a position to take it over. The surety 





EarLY REPoRTS OF CASUALTY AND SURETY COMPANIES AS OF DECEMBER 31, 1930 


4l 


men asked and were granted permis- 
sion to have the matter turned over to 
the Surety Underwriters Association of 
Chicago. 


Late Bulletin 

Chicago, Feb. 18.—Chicago surety 
men do not feel the same way about a 
solution for the bail bond situation as 
judicial officials do. Sentiment at a 
meeting of the Surety Underwriters’ 
Association, held yesterday to discuss 
the matterf/was entirely negative, and 
members voted to pass the proposition 
on to their home offices for considera- 
tion. They “would have none of it,” 
they said. 





THE FOLLOWING FIGURES FROM THE STATEMENTS OF CASUALTY AND SURETY COMPANIES HAVE BEEN COMPILED FROM RETURNS MADE DIRECT TO 
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Total Losses Paid | Dividends | Dividends | Manage- 
Capital Admitted Net (Including Paid to Paid to ment Total 
NAME AND LOCATION OF COMPANY Stock Assets Net Premiums Total Adjustment} Stock- Policy- Expenses Disburse- 

Paid Up | Jan. 1, 1931} Surplus Written Income Expenses) holders holders Paid ments 
Alliance Casualty, Philadelphia, Pa................... $1,000,000) $4,998, 123) $1,000,063 “$3, 442,817 $3,571, 157 $1,389, 787 $10,000)..... $1,289,380} $2,690,877 
{merican Bonding Co. of Balt., Baltimore, pean 1,000,000} 1,701,166 544,612 : 364, 484 Pr i me , 087 439,394 
American Income Ins., Indianapolis, Ind........--....|......... 7,887 4,192 26,073 J EE et ; i 27,132 
Benefit Assn. Ry. Employes, Cc “we Ill. ....| 2,074,480) 1,251,766) 3, 133, 341 3,228,951} 1,801,311]..... ‘ | 1, 249, 186 3,061,865 
Brotherhood Acc., Boston, Mass. . ; 100,000 439, 646 178, 408 482,075) 512,849 245,424 10, 000) 230,739 541, 685 

| 

Buckeye Union Cas., Jackson, Ohio 100,000 613, 626 101, 629) 581,383 603, 458 315, 752 a ee 28,815 527,566 
Central Mutual Cas. Co., Kansas City, Mo. , ‘hay 97,661 66,012) 56,971 61,979 30,852}..... eats $7,837 23,720 63,747 
Dallas Title & Guar., Dallas, Tex.. a 200, 000 425,553 66, 431) 59,038 95, 982 1,415 30,000 62,521 102,029 
Eagle Indemnity Co., New York City pic 1,000,000) 6,686,418 982,719) 3,828,587} 4,142,385) 2,416,008)...........| 1,521, 239 3,937,248 
Employers Reins. Corp., Kansas City, Mo. 1,500,000} 8,066,455) 2,250,000) 3,471,352) 3,842,249] 1,596,382 281, 250 1,079,604) 2,876,923 










































































Farmers Mut. Auto Ins. Co., Madison, Wisc. cau 228, 162 50, 206 238, 734 246, 304 a42,768).... cea 138,531 
Federal Surety Co., Davenport, EP 1,235,239] 4,814,753 338,741; 3,088,939] 5,119,972) 1,795,174 95,952 1,859, 026 3,928,247 
Fidelity a Deposit Co. <=. —— Md. 6,000,000 ee 5, 134, 241) oe ant x ie a eg ea 
Fort Wort 0) ort Wort 40,000 127,491 44,113 64,592 68,919 29 , 000). . é ’ 
Franklin Surety Co., New York City.. 750,000} 2,119,684 280,047) 1, wibeaet 1,568, 702 renee ay 801,324) 1,513,925 
| | 
Freeport Motor Casualty, Freeport, Il. 200,000 618, 258 134,599 343, 109 369, 956 134, 063 30,000 : | 131,984 296, 047 
General Cas. Co. of America, Seattle, Wash. 500,000) 2,191,282 717,958; 1,019,838} 1,132,656 FS eee 9,144 501,491 972,519 
General Ind. Corp. of America, Rochester, N. Y 1,000,000; 2,208,021 779, 525 423, 164 512,644 Ft Sarr | 192, 440 318,350 
Globe Mutual Ins. Co., Kansas City, Mo..... hpeeasa Seas 60, 644 11,495 55,497 56,761 19,013]... mi 18,931 51, 180 
Hartford Ace. and Ind. Co., Hartford, Conn. 3,000,000) 44,507,766 — 30,029,748] 31,757,745] 19,435,049 580, 000) . 11,406,109] 31,421, 158 
Imperial Life Ins. Co., Asheville, N. C. 100,000} 1,195,359) 141, 641) 34, 150 908, 172 234,490 10,000). . 75, 948 738,758 
Income Ins. Co., Milwaukee, Wisc.. ... : 25,000 29,614) 1,859) 37, 796 39,307 14, 261 PASS 24,272 38, 622 
Indemnity Ins. _ N. qr ~ Pa -| 1,000,000) 18,928,832} 3,051,687) 14,398,536) 15,376,280} 10, 136,618 100,000)... eae aie 
Indemnity Life & Cas. Co., Indianapolis, Ind.. Sao aaa 715 2,001) 74, 966 79, 908 i TRS oe Lo ,61 
Intermountain Lloyds, Salt Lake City, Utah. . 1,023, 928 952, 957 69, 090 71,309 54,745 12,050)... . 38, 458 105, 253 
Iowa Mutual Casualty, De Witt, Iowa or die tbnincaaee 140, 125 22, 609| 183, 354 188, 440 89,219 ere 68,791 158,010 
- erty Surety Bonds Ins., Trenton, N. J..... } 845,633) 1,465,748 166,914 178,340 327,495 170,713 - . al Bere Ss 329, 081 
yal Protective Ins. Co., Boston, Mass. | 200,000; 1,394,928 413,288; 1,214,414) 2,230,674 632,847 50,000). ... that 1,690, 588 
he Bonding and Ins. Co., Boston, Mass. .| 4,000,000] 17,904,100) 4,618,407) 11,020,811] 12,008,585] 6,279,859 640,000 834,966) 11,710,484 
Mass. Casualty Co., Boston, Mass........ k — 141, 582) 16,957 48,842 56,271 14,740 pea 42,113 57,441 
Mass. Plate Glass Ins., Boston, Mass. 200, 000) 343, 695) 70,742 59, 884 120, 735 19,959 16,330)... . . Ores 110, 123 
Mi re vay Dae ae. Br.), Now York, N.Y. |3,310,021, — Me Ons) eaeetd| aes S8t ates +e] °1,238,489] °3, 3%, 873 at 
Michigan Mutual Auto, Travers City, Mic aug i 123, 663 52,013 98,71 108, 231 6,319 ae p 9 ° 
Mid-West Auto Under., Freeport, Ill......... | 144, 554| 55,771) 225, 827 232,025 ) ae : 104, 144 203 , 880 
National Acc. & H., Philadelphia, Pa... 150,000 368, 233] 118, 185) 634, 528 655, 565 228, 034 GERRI “RRA 649, 629 
| | 
National Accident Soc., New York, N. Y.... aa 4 100, 427 39,915) 206, 078 214, 233 55, 926 ror 54,041 210,353 
National Auto, Inc., Los Angeles, Calif... . 250,000; 1,161,559 182,497} 1,123,762) 1,184,674 910,510 = 4,577 511,364 1,495, 105 
National Travelers Cas. Co., Des Moines, Ia. . exbieiaeell 317,655 236,269} 240, 126 295, 828 141,290)... .| 76, 445 280,967 
New Amsterdam Cas. Co., Baltimore, Md... 4,500,000) 26,351,725} 4,500,000) 13,647,419) 15,700,045) 8,961,413 900, 000) 66,550,877} 16,901,908 
New Century Casualty, Chicago, IIl...... ‘ 200,000 506,117 183,047 168 , 343 198,347 18, 833 20,000 116, 755 251, 
Norwich Union Ind. Co., New York City j 4,910,934 704,251) 3,163,580) 3,609,071] 1,996,836 ee | See 
Old Line Ins. Co., Lincoln, Ne 200,000} 4,445,101 200, 082 8,993 9,004 1,331 i bain nsw 50 aoe emaee 4,546 
Old Line Life Ins. Co. of Amer., Milwaukee, Wisc 1,000,000} 16,270,718] 1,621,318 197, 192 210, 122 78,870 12,000 | RARE 198, 929 
Peerless Casualty Co., Keene, N . 300,000 571, 269 155, 857 417, 262 560, 139 180, 782 26,000 205,016: 452,708 
Peerless Life and Ace. Ins. Co., Topeka, Kansas 15,000 19, 335 771 37, 766 42,475 ie <c0dauban 26,572 42,188 
I sylvania Indemnity Corp., Phils paiphie, Pa 300,000} 3,354,902 303,468} 2,882,288] 3,021,262] 1,535,669 18,000 581,708 835,917} 3,159,154 
Pennsylvania Mut. Live Stock Ins. Erie, 33,395 33, 969 17,5: 
Preferred Accident Ins. Co., New York, N. ¥. ""2/500,000] 10,461,100] 1,002,626] 5,301,673] 5, oil, 375 3,212,011] 516,250)... || (2,079,684) 5,807,946 
Protective Indemnity Co. New York, N. Y. 500,000} 1,514,556} 800,000 200, 206 9,556 50,000 } 57,613 117, 169 
ance Life Ins., Pittsburgh, Pa. 1,000,000} 68,875,791) 3,216,726) 694, 810]d19, 07 "308 SUE av ducetvca 329,742] ¢12,726,708 
Royal Indemnity, New York, N. Y.. 2,500,000) 24,521,558) 3,524,845) 14,936,252) 16,195,445] 9,340,302 500, 000 ; .| 5,803,103) 15,643,405 
Security Mutual Cas. Co., Chicago, Ill. . = ..--| 9,471,936} 2,850,000) 2,284,547) 2,726,231] 1,181,317|...........] 1,332,008 118,988} 2,758,952 
S ern Life and Health Ins. Co., Birmingham, Ala... 118,370 967, 343 217,254 q620,257| 1,355,228 9290, 082 13, 982 764,617 1,281, 257 
‘ Inde mnity of New York, New York, N. Y. 1,000,000; 4,689,694 719,628; 2,810,127; 2,990,173) 1,627,473)... ; 1,021,806 2,649,279 
1 Pacific Cas. Ins. Co., Seattle, Wash.. 400, 000 a 204,195, 1, 146 oe 1, 596, 067 676, 942 call 502, 489 1,256,916 
| | 
nsin Mutual P. G. Ins. Co., Juneau, Wise Mutual 130, 957 100, 009 47, 499) 54, 117] 25, 870 Serr orres Se 6,823 23, 483 
rid Mutual H. & A. Ins. Co . Philadelphia, Pa... sales ; aa 6.000) 16, 298 46,709 a ere eee 12,895 46, 682 





























*Accident and Health Division. 
e Includes A. & H. Disbursements $787,598. 
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a Excluding adjustment expenses. 
J All disbursements except losses and loss expenses paid. 


b Includes claim expense $1,512,699. 
g Includes H. & A 


e Not including capital. 


d Includes A. & H. Income $782,468. 


Casualty, Surety, Etc. 





















Prominent Agents and Actuarial Actuarial 
Brokers 








— 




















a SIDNEY H. PIPE, 
“a | GEORGE B. BUCK Fellow, Actuarial Society of America, 
ACTUARY MAJOR E.'P. S. ALLEN, D.S. On 
NEW ORLEANS, LA. act cod Penske Peods PIPE & ALLEN 
— 25 SPRUCE ST. NEW YORK | IL» Consulting Actuaries 


Fellow, American Institute of Actuaries, 

Leon Irwin & Co. 
Associate, Actuarial Society of America. 
711-1712 Metropolitan Bldg., Toronto, Ont. 

















Insurance 


Brokerage Lines Solicited 


a 



































JNO. A. COPELAND 


Consulting Actuary 


Actuarial 
Suite 1027, Candler Bldg. ALEXANDER C. GOOD 


ATLANTA, GEORGIA Consulting Actuary 


Established 1865 by David Parks Fackler 807 Paul Brown Bldg. 
EDWARD B. FACKLER WILLIAM BREIBY St. Louis, Mo. 


FACKLER and BREIBY and 800 Securities Bidg., Kansas City, Mo. 
Consulting Actuaries ERSTON L. MARSHALL || — 


Audits Caleulations Consultants 
Examinations Valuations CONSULTING ACTUARY 
25 CHURCH STREET NEW YORK mets 
301 Iowa Building 


DES MOINES, IOWA 


——— 













































































Inspections 








MILES M. DAWSON & SON 
CONSULTING J. H. O’ROURKE, Jr. 
ACTUARIES ‘Re je McCOMB UNDER COVER AND STRAIGHT 
Bar Building, 36 W. 44th St. CLAIM INVESTIGATIONS 


NEW YORK CONSULTING ACTUARY a: 
DREXEL BLDG. 















































Colcord Bldg. Oklahoma City, Okla 

















WOODWARD, FONDILLER and RYAN 
Consultants 


Actuarial, Accounting and FRANK M. SPEAKMAN 


Management Problems Consulting Actuary 


* “J ; Associates 
75 Fulton St. New York rrea B. Beusen, C.F. A 


oe 3 L. D. RICE, General Manager 

E P. Higgins Franklin Trust Bldg., Philadelphia, Pa. 
THE BOURSE PHILADELPHIA INSPECTIONS CREDIT 
Life 


DONALD F. CAMPBELL reneged bas 
CONSULTING ACTUARY L. A. GLOVER & CO. Elevator investieaTions 


Burglary an 
Plate Glass ADIUSTRENTS 


Pay Roll CLAIMS 

















Railway Audit & Inspection 
Co., Inc. 


























and 
MISCELLANEOUS 
REPORTS 








io. LA S. .E ST. h Ss 7298 . 
BGO No. LA SALES SE. Telephenc State Consulting Actuaries, Life Insurance 


CHICAGO Accountants, Statisticians 








' ' 
128 North Wells Street, Chicago ~~ on - = = = — 


























= aol 











JAMES H. WASHBURN, F. A. I. A. 


Consulting Actuary 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes 


Expert Advice on Domestic, Trepleal ont A FIRE INSURANCE BOOK BY TWO 
120 tee aldrens: “Gertract, New York PRACTICAL UNDERWRITERS 


Room 101 Memorial Bldg., Nashville, Tenn. | DOMINGE & LINCOLN 























1 Cieskes fete F ALE A. Fire Insurance Inspection and 
Author “A System and Accounting for « Lite Underwriting 


Insurance Company’ 

Attention to = , . 

Legal Besse, weatesnel _and Assessment Contains everything you must know to make a profit. 
usiness ensions A — p a sg 

228 North La Salle Street, Chicago, Illinois The authors themselves earn their living in the business daily 


Phone Franklin 6559 and their book is 
COMPLETE—UP TO DATE—AUTHORITATIVE 


Price $6.50 per copy 























Haight, Davis & Haight, Inc. 


Consulting Actuaries 

FRANK J. HAIGHT, President THE SPECTATOR COMPANY | 
INDIANAPOLIS 243 WEST 39th STREET, NEW YORK, N. Y. 

Omaha Kansas City CHICAGO BOSTON NEW ORLEANS 

eee oo ee oe 


Send for a circular describing its contents more in detail. 
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